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Reeves Sees Automotive 
Industry a Vital Factor in 
Promotion of Revival i in U.S. 


July Production A way to Slow 
Start; Schedules Are Reduced 


Vice-President of N. s. C. ns Suschinn at University MERCHANTS S WARNED 
of Virginia, Pleads for Fair Deal for 
All Transportation Forms 


Charlottesville, Va., July 


with its 25,000,000 motor-driven vehicles, 


least tempered, the monopoly 


8.—Highway transportation, 
has broken, or at 
of older forms that operated 


over the rails, declared Alfred Reeves, vice-president of the 
National Automobile Chamber of Commerce, in his address 
before the Institute of Public Affairs, tonight. 


“The growth of highway trans-@———————————_—— 


portation has been so rapid and/{ 
the use of motor vehicles such a 
commonplace adjunct of our daily 


existence that we are apt to over-| 
look its importance to the efficiency | 


of our people and the prosperity 
of our country as a whole,” 
tinued Mr. Reeves. 


“The economic and social life of | 
the United States today is predi-' 


cated upon the use of the motor 
vehicle. 
part of home and business life. 


“As a utility it outranks the tele- | 


phone in numbers, with 25,000,000 
motor vehicles against 


telephones. 


“Government figures show that | 


as a necessity, it ranks next to 
food, clothing and shelter in the 
family budget. 

“The influence exerted by the mo- 
tor vehicle in its rapid growth dur- 
ing the past twenty-five years has 
been twofold: 


“First, as an employer of labor} 
and a buyer of raw materials, and | 
second, as a transportation factor, | 


which involves allied industries like 
rubber, oil, real estate and those 
other trades involving maintenance. 
In its larger aspects, the motor ve- 
hicle has already been the instru- 
ment of profound changes in our 
social and political life, as well as | 
in our economic structure. 

“In the early days of the re- 
public, the township, and then the 
county were chief political units, 
based on the ability to move around. 
And so we have inherited from an 
earlier time administration agencies 
which frequently are obsolete today 


(Continued on Page 2) 


FIRST THREE STATES 
SHOW PASSENGER CAR 
GAIN JUNE OVER MAY 


New York, July 8.—With the re- 
lease of passenger car sales figures 
for June covering North Dakota and 
Wisconsin, we now have three state 
totals available, Illinois having al- 
ready been received. 

The total sales in these three 
states during June amounted to 
11,915 vehicle units compared with 
11,415 in May, a gain of 500. Sales 
in these states in June, 1931, totaled 
16,036 passenger cars. 

The June gain of 500 sajes over 
May is a very satisfactory showing 
and reflects the increased sale of 
the new Ford models. The follow- 
ing table places the May and June 
passenger car sales in these three 
states side by side for comparison: 
June, May, 
1932 1932 
7,606 7,701 

107 611 
3,602 3,602 
11,915 11,915 


Hilinois 
North Dakota .. 
Wisconsin ...... 


Prize Winning 


con- | 


It has become an inflexible | 





20,000,000 





SEEKS FAIR PLAY 


ALFRED REEVES 


PARTS INDUSTRY ENDS 
UNSATISFACTORY HALF 
YEAR; PROFITS SPOTTY 


New York, July 8.—In a bulletin 
issued today Standard Trade and 
Securities of this city analyzes the 
present condition of the automotive 
parts industry, The general analysis, 
in part, is as follows: 

Reflecting the slack production of 
motor vehicles, the initial quarter 
of 1932 was one of the most unsat- 
isfactory ever experienced by auto- 
mobile parts manufacturers. Earn- 
ings reports of twenty-six com- 
panies showed a total deficit in ex- 
cess of $3,100,000, compared with an 
aggregate profit of $4,621,000 for the 
same companies in the correspond- 
ing period a year earlier. 

The total result was substantially 
weighted by the heavy losses of 
those companies depending on Ford 
for the major portion of their vol- 
ume; excluding these units, never- 
theless, the showing was still dis- 
tinctly unsatisfactory. Even the 
most strongly situated equipment 
producers found jt impossible to re- 
port more than a slight level of net 
income and not one of the parts 
companies covered in this analysis 
was able to better the rather lim- 
ited results recorded in the first 
quarter of 1931. 

Inasmuch as automobile produc- 
tion expanded approximately 45 per 
cent. in the quarter just closed, as 
compared with the initial three 
months of the year, it would seem 


(Continued on Page 2) 


Letter 


ON BLAMING PRICE 


of Internal Revenue today warned 
merchants regarding imposition of 
the new Federal taxes. The state- 
ment says that any merchant in-| 
creasing the price of taxable mer- 
chandise which was in his hands 
prior to June 21 and representing 
the price increase to be due to the 
|new taxes, is guilty of a misde- 
meanor and will be punished by a 
fine of not more than $1,000. 

The statement is in part as fol- 
lows: 

“Dealers in articles of the classes 
| taxable under 
11932 are, of course, free to fix the 
prices at which they sell those arti- 
,cles. However, Section 1123 of the 
Revenue Act of 1926, which under 
Section 627 of the Revenue Act of 


1932 is applicable to the taxes im-| 


posed by Title IV. of that act, 
| vides as follows: 

“*Whoever in connection with the 
| Sale or lease, or offer for sale or 
| lease, of any article, or for the pur- 
| pose of making such sale or lease, 
makes any statement, written or 
oral, (1) intended or calculated to 


pro- 


| 
| (Continued on Page 3) 
| 
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GABRIEL MAKES - 
CHANGES IN KARI 


KEEN PERSONNEL 


W. | 


Cleveland, O., July 8—W. 
(Wally) Wilson has been appointed 


factory manager of the Sioux City) 


plant of the Gabriel Kari-Keen 
Company. Mr. Wilson has been long 
associated with the Kari-Keen busi- 
ness, more than 400,000 Kari-Keen 
carriers having been manufactured 
under his direction prior to the or- 
ganization of the Gabriel Kari-Keen 
Company. 

E. A. Arndt, the original inventor 
of the Kari-Keen carrier, has been 
appointed engineer in charge of de- 
velopment work. Mr. Arndt has 
been largely responsible for the con- 
sistent improvement of the Kari- 
Keen carrier, as well as the creation 
of the Luggage King and the new 
Gabriel Carrier. 


DAVE ERWIN OF 
G. M. EXPORT DIES 
ON HOLIDAY TRIP 


Water Gap, Pa., fuly 8.—Dave 
Erwin, former advertising manager 
of the Cadillac Motor Car Company, 
died here yesterday. Mr. Erwin 
came to this Place to spend the 
Fourth of July holiday. He played 
golf on Saturday anda was taken ill 
on Sunday. Pneumonia developed 
and proved fatal. 

After Erwin left tne Cadillac staff 
he accepted a position with Gen- 
eral Motors Export, where he was 
engaged at the time of his death in 
work connected with the advertis- 
ing and promotion departments. 


in A. D. N. Contest—See 


| factory 
the Revenue Act of} 


(No Evidence That ewe Sendicen Will Jump 
Count Over June Figures, Even in 


Low Price F ield 
LIFTS T0 U. S. TAX Detroit, July 8—July production is away to a slow ini 


brought about by the holiday stretch which gave 
Washington, July 8.—The Bureau only three w vorking days in the week just ending. 


G. M. T. ORDERS KEEP 
PLANTS BUSY; 2,300 


Pontiac, Mich., July 8.—June busi- 
ness at the General Motors truck 
company above the average, 
officials say. The _ truck 
division received several small or- 
ders which kept men busy. Comple- 
tion of a $2,000,000 coach order for 
Greyhound took place during the 
month also, and work was started 


was 


jon an order for 500 truck bodies | 
for the United States Post Office} 


Department. 

Old Dominion Stages of Roanoke, 
Va., has ordered four 250-inch 
wheelbase parlor coaches, among the 
largest sizes made here. An order 
for a twenty-nine passenger parlor 
coach by the Crandic Stages of 





Cedar Rapids, Ia., brings their fleet | 


of Yellow coaches to forty-two. An 
order for two seventeen passenger 
|coaches has been received, also from 


(Continued on Page » 3) 


G. M. JUNE RETAIL 
SALES 56,987 UNITS, 
6,000 UNDER MAY 


New York, July 8.—General Motors 
according to its custom today an- 
nounced its sales figures for the 
month of June, 1932. 

Sales to consumers totaled 56,987. 
Sales to dealers in the United States 
showed a total of 46,148, while sales 
to dealers in the United States, 
Canada, plus overseas shipments, 
totaled 52,561. 

The decrease in June consumer 
|sales, the normal condition for the 
month, showed a drop of less than 
6,000 units. The interesting feature 
of the report, however, is the in- 





| (Continued on ued on Page 4) 


crease of sales to consumers over 
sales to dealers, the difference being 
more than 10,000 units. In May 
this difference amounted to only 
a little over 3,000. There is no 
question that General Motors is 


SEEKING INQUIRY 
IN CAR FINANCING 


Washington, July 8.—A resolution 
authorizing the Banking and Cur- 
rency Committee to investigate au- 
tomobile finance companies, with a 
view to ascertaining whether the 
interests and “fees” constitute usury, 
was jntroduced yesterday by Repre- 
sentative Black of New York. 

The resolution would authorize the 
whole committee to sit here and 
elsewhere during the summer. 


<> 
Y 


ON JULY PAYROLLS 


e the industry 


With Monday a holiday because 
of the Fourth, there were few plants 
in the Detroit area that resumed 
operations before Wednesday. Cou- 
pled with this is the undoubted fact 
that practically every company is 
| cutting doun on July production. 
Even with those in the low-priced 
brigade there is no evdence of jump- 
ing the count over June; in fact, 
| there seems to have been a decided 
cut in July estimates under June, 
While none will permit of the publi- 
cation of estimates, it is the writer’s 
| opinion that even the biggest pro- 
ducers are trimming their sails. I 
doubt if Ford will touch the 95,000 
}of June and I feel sure that both 
Chevrolet and Plymouth are in the 
throes of the seasonal decline. 

There is one bright spot, though. 
Hudson has started up full force in 
anticipation of the announcement 
of the new low-priced Essex, At 
this writing the huge plants out 
on Jefferson Avenue are in actual 
production on the new stuff. While 
no figures are being given out, it is 
understood that in the neighbor- 
hood of 10,000 tormer Hudson em- 
ployees are being called back. 
Every effort is being made to turn 
}out as many of the new models as 
possible, for July 21 has been named 
as the day when distributors and 
dealers from forty different states 
will come to Detroit to drive away 
at least 2,000 of the new Essex 
models. 

The company has come out in the 
open and admitted that it is about 
to introduce a new Essex, but it is 
not telling the public the features 
of the job. It is known that the 
new Essex will invade the low- 
priced division with a tag on it even 
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A. 5. M. E. NOMINATES 
SLATE FOR OFFICES 
FOR THE 1933 TERM 


New York, July 8.—The nominat- 
ing committee of the American So< 
cicty of Mechanical Engineers has 


brought in the following slate as 
candidates for the offices of the 
society in 1933: 

President: A. A. Potter, 
Schools of Engineering, 
University, Lafayette, Ind. 

Vice-Presidents: Harold V. Coes, 
management engineer, Ford, Bacon 
& Davis, Inc., New York; James D. 
Cunningham, president, Republic 
Flow - Meters Company, Chicago; 
C. F. Hirshfeld, chief of research de- 
partment Detroit Edison Company, 
Detroit. 

Managers: Robert L. Sackett, 
dean of engineering Pennsylvania 
State College, State College; Alex- 
ander D. Bailey, superintendent 
generating stations, Commonwealth 
Edison Company, Chicago; John A. 
Hunter, professor of mechanical en- 
gineering, University of Colorado, 
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dean, 
Purdue 





Reeves Sees Automotive 
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Industry Revival Factor 


(Continued from Page 1) 


and which could be abolished at 


great savings in cost. 

“The 3,000 county governments in 
the United States could be con- 
solidated into 800 with 
ficiency and reduced cost, just as 
we have consolidated the little red 
schoolhouse into well constructed 
buildings and well-staffed organiza- 
tions, providing a student with an 


opportunity for rounded-out educa- | 


tion,” declared the representative of 
the motor industry. 


“Normally employing 4,000,000 men | 


with the rubber and gasoline in- 
dustries almost entirely dependent 
upon the motor vehicle, the motor 
builders rank first as the largest 
purchasers of steel, plate 
nickel, lead, mohair and upholstery 
leather. 

“Wage rates in the automobile in- 
dustry have always been high and 


every state profits from the busi- 
ness. for we buy raw materials from 
every state in the Union, and from 


nearly every foreign country. 
“The importance of the industry 
to labor may be gleaned from the 
fact that the purchase of an aver- 
age low-priced car gives one man 
employment for seventy-one days. 
And. vet during this period of in- 


creased highway transportation, life 
insurance increased from $45,000,- 
000,000 to $109,000.000.000; building 


and loan association assets increased 
from less than $3,000,000,000 to more 
than $8,000,000,000, while saving} 
bank deposits increased from $16,- 
500.000,000 to $28,500,000,000. 

“In the field of maintenance, high- 


Way transportation gives work to} 
many. Consider, if you will, the 
travel bill for the United States, 


which the American Automobile As- 
sociation estimates at $5,000,000,000, | 
exceeding in value that of any of 
our major industries. 

“Sidney D. Waldon, spokesman be- 
fore a congressional committee, said 
$4,000,000,000 of this was expended | 
by motorists, $1,000,000,000 by those | 
who use the railroads and $25,000,000 | 
by those traveling by air and water. 

“Every part of the country bene- 
fited from this recreation travel be- 
cause the tourist dollar finds its way 
into all channels of trade. 


It is estimated that 20 per cent. 
of it goes for transportation cost, 
which in the case of the motorist 
includes such things as gasoline, 
garaging and accessories purchased 
en route; 20 per cent. is expended 
for hotels and other types of ac- 
commodations; 25 per cent. goes to 
retail stores, with 21 per cent. to 
the restaurants, 6 per cent. to con- 


fectionery and 8 per cent. to places 


added ef-| 


glass, | 


has been termed the poor man’s 
{car the question is invariably asked 
why people prefer to travel by bus 
than by rail. The answer is not al- 
ways lower cost, as one might ex- 


trained to ride on pneumatic tires, 
|}and moreover, the bus takes one 
through the front yards of the 
country, while the older forms take 
you through the back yards of the 
country. Neither the bus nor the 
truck has been adjusted into an ex- 
act position in our distribution sys- 
tem and more studies must be made 
to show exactly where they are 
more economical than the trolley 
and railroad. 

“The motor truck puts 
shipper on the main line 
| million miles of highway connect 
him with the rest of the country. 
|A shipping platform is connected 
by motor trucks with the railroads. 
| “More than 85 per cent. of the 
| motor trucks are owned by shippers 
| and about 9 per cent. more are 
'controlled by shippers under con- 
tract. 

“Everyone is interested in the re- 
covery of health by the railroad, be- 





every 


Three 


cause it is of first importance in 
its effect upon the welfare of the 
country,” continued Mr. teeves. 


“We are in sympathy with the pres- 
ent effort of the railroads to place 
themselves on a firm basis and of- 
fer the motor vehicle as a helping 
hand. Pick-up and delivery, better 
known as store-door delivery, has 
always been in demand. and in this 
connection motor trucks, where 


used wisely, will serve railroads as 
effectively as they are serving 
shippers. 

“Federal and state surveys show 


that in almost all cases trucks and 


|other commercial vehicles are pay- 


ing their way over the highways 
“This progress proves that the 
older agencies of transportation no 


longer enjoy a monopoly, and the} 


shipper now has the privilege of 
selecting that form best suited for 
his needs, whether those needs de- 
mand lower cost, time-savings or 
insurance against damage 

“It all means that this new form 
freight transport under reason- 
regulation, taxation and with 
proper encouragement, can become 
important and profitable parts of 
the rail system, as well as develop- 


of 


| able 


ing independent operations of its 
own 

‘It means that each form of 
transportation will have to advertis« 
and sell its facilities to the public 
and that the freight-getter of the 


of amusement. future will not be the traffic mana- 
‘When we consider the bus that!: but sales manager.” 
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pect, but the fact that the nation is | 





PARTS INDUSTRY ENDS 
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that the resulting demand for parts 
and accessories should have per- 
mitted a fairly sHarp improvement 
in equipment company earnings. A 
break down of this increase in out- 
put, however, shows that of the first 
quarter total of slightly over 373,000 
units, Ford accounted for only about 
10 per cent. The present estimate 
of production for the second three 
months stands at 550,000 cars and 
trucks, and of this number Ford 


crease in Ford’s output entirely ac- 
counted for the estimated 
Of 177,000 units in second 
production figures. 
Therefore, it is obvious that what- 
ever improvement in earnings was 
}recorded in the parts trade in the 
second quarter of 1932 may be at- 
tributed almost entirely to Ford. 
Those companies dependent on this 
|producer for the major portion of 
their business will generally report 
the most marked betterment in 
earnings. 
A large number of parts manu- 
facturers, however, have found that, 
at best, the increased Ford takings 
have only been sufficient to offset 


quarter 





the decline in the requirements of | 


their other customers, and profits of 
such units accordingly have shown 
little or no increase. In_ short 
while a moderate earnings improve- 
ment probably was experienced by 
the equipment industry as a whole 
in the second quarter, it unquestion- 
ably was extremely spotty in char- 
acter, and in only rare mstances 
were net profits of more than slight 
amount. 


CHRYSLER PLANS 
FAIR EXHIBIT 


Chicago, 
Chicago World’s Fair of 1933 an- 


nounce that the Chrysler Exhibition 


| Building will embody many interest- | 


ing innovations in architectural de- 


motion and plans are being made to 


ly to ride in various models manu- 
factured by the company. A quarter 


mile track outdoors will probably be 


one of the features of the exhibit. 
The Chrysler Building will stand 


at 3lst Street and Leif Erikson 
Drive, north of the main Travel 
and Transportation Building. The 


building will be a two-story struc- 
ture with walls 125 feet high. 


MOTOR PRODUCTION 
ACTIVITY 


By RAY B. PRESCOTT 
Marketing Counselor 
Production, after reaching a peak 
for the year the week ended June 
25, eased off a bit last week. It is 
| quite possible that the production of 
|a week ago may be the high water 
|mark for the year. While Ford may 
increase 


|its production faster than Ford is 
| gaining, consequently the industry 
|}as a whole is showing a net loss. 
| This condition is liable to continue 
| for the balance of the year. 


PLYMOUTH OFFERS 112-IN. 


WHEEL BASE TAXICAB | 


| Detroit, July 8—Plymouth Motor 
| Corporation announces a new taxi- 
cab on the 112-inch wheel base 
chassis. Embodying all the time- 
proven features tor which Plymouth 
|is noteworthy, this new taxicab of- 
'fers the simplicity, dependability 
| and economy of an L-head, 65- 
|horse-power four-cylinder motor 
| with floating power engine mount- 
jings. Safety steel body, rigid-X 
|double drop frame, easy shift con- 


|Stant mesh transmission, silent-U 
|spring shackles, four-wheel hy- 
draulic brakes with centrifuse 


| . 
| drums, full-pressure lubrication and 


inherent comfort and convenience 





tures of this taxicab. Special color 
| combinations are available on order 
at slight extra cost. Plymouth taxi- 
cabs are offered by De Soto, Dodge 
and Chrysler dealers throughout 
the Uhiied States. 





UNSATISFACTORY HALF 


built nearly 200,000. Hence, the in- | 


increase | 


July 8—Officials of the | 


sign. The Chrysler exhibit will stress | 


enable visitors to the building actual- | 


his production somewhat, | 
the rest of the industry is curtailing | 


for driver and passenger are fea- | 
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Still Reminescing 


Chris Sinsabaugh—Detroit Editor 




















I THOUGHT I was going to turn cake-eater when I was 
invited to Plymouth’s birthday party at the factory, celebrat- 
ing the first anniversary of the present PB line. I had my 
mouth set for a sticky, gooey piece of cocoanut. They had 
the cake all right, but it was just a wooden dummy. 

Anyway, I posed for a picture in front of the cake with 
B. E. Hutchinson, general treasurer of the Chrysler Corpora- 





Automotive Daily News, through its Detroit editor, congratulating the 
Chrysler Corporation, represented by B. G. Hutchinson, treasurer, 
on Plymouth’s successful year at Plymouth’s birthday party 


tion, and the Plymouth president, Fred Rockleman, paid for 
my lunch, so I have no kick coming, I guess. 
* * * 

HARRY MOOCK, SALES MANAGER, was the chief 
baker, which was why the cake was so big. It had to be to 
get on it all Harry had to brag about as to Plymoth success. 
“Happy Birthday—150,000 Plymouths sold—Plymouth 
i 1 sales 250 per cent. of 1931—1931 Chrysler Motors 1932 
sales per cent. of industry two times 1931 (1st 4 mos.)— 
April 1932 Chrysler Motors sold 21.1 per cent. of all cars 
sold—Plymouth May 1932 sales 350 per cent. of May 1931 
—Only Chrysler Motors 1932 sales exceeded 1931 sales (1st 
4 mos.)” is what Harry Moock worked into the icing. 

~ ~ ~ 

THE LUNCH Fred Rockleman paid for gave me the 
chance I had been looikng for—to dig up facts about his past. 
I had thought he started with Ford, but I found he goes so 
|far back into the early days of the industry as to make even 
| this veteran writer scratch his head. 

Rockleman started as a demonstrator in 1902 for J. P. 
Schneider, who at that time handled the Peerless: Northern: 
Elmore, National electric and Milwaukee steamer—all passed 
into oblivion since. His fellow demonstrators included Harry 
| Cunningham, Shep Schofield and W. L. Marr, the last named 
later the famous Buick engineer. Rockleman went with Ford 
lin 1903. 

* * ~ 


ALL WORK AND NO PLAY makes Jack a dull boy, so 
Cadillac is about to follow this suggestion. On Monday 125 
| Cadillac-La Salle retail salesmen, representing every state in 
the country, will check in at the factory for a three-day ses- 
sion. They are members of the Cadillac Merit Men’s Con- 
vention, which is composed of salesmen who have sold or 
| exceeded the quotas assigned them, They come as guests of: 
the factory, a partial reward for their good work. They will 
‘elect officers Monday. On Tuesday they go to Tam O’Shan- 
| ter for golf, visiting General Motors’ proving grounds and in 
ithe evening enjoy a minstrel show at the club house. They 
will cruise on Lake St. Clair Wednesday. 

~ * 

HARRY CARROLL promised to send me Hyatt’s anni- 

versary booklet, and this is to acknowledge receipt of same, 
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| Retail Salesmen 
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ee Y 
This department is devoted to the interests of the retail sales divi- ! 
this is your department. Automotive || 


sion of the industry. Salesmen, 


Daily News wants you to get something from this department that ‘vill 


help you in your work on the firing line. 
your own experiences, successes, failures to help your brother salesmen. 


Send in your story in the form of 
let get it ready for publication. 


may help another salesman to make sales or avoid errors that cost 


you commissions, 
Dealers read this page. 
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It wants you to pass on 


a letter, or even a postal card, and 
Your achievement or your mistake 


Give us the benefit of your reactions on || 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't, 


One-Week Campaign in Sale 


|; predicts that automobile manufac- 


Of Used Cars Is Successful 
With Use of Right Methods 


Long known here for its forceful 
and ingenious methods of used car 
merchandising, the Studebaker 
Sales Company of Chicago, in com- 
bination with the 
Sales Corporation, recently launched 
the most sensational drive in its 
history to clean up used car stocks. 


And the result of that one-week | 


campaign, according to informa- 
tion released today by R. H. Keel- 
ing, vice-president of the Stude- 
baker Sales Company, was the sale 
of 242 cars. 

Display newspaper advertisements 
that hit the purchaser “squarely 
between the eyes” were the medium 
employed. Primarily, the message 
conveyed was that, by factory or- 
ders, both companies were selling 


out all of their used cars and were | 
that | 


pricing them: so _invitingly 
those who saw would buy. 

Featured in the opening adver- 
tisement of the campaign was a 
group of used cars at $29.59, with 
the explanation that this price cov- 
ered everything—“‘no more to pay” 
—and that the purchaser could buy 
with assurance that the cars were 
“all running, no junk.” 

Following this advertisement 
came one stressing the fact that $25 
down and easy payments prevailed 
with many cars in another group. 

Means of further reassuring pro- 
Spective purchasers were adopted in 
each advertisement, carrying a mes- 
sage from Mr. Keeling, with his 
photograph, telling motorists and 
used car dealers alike, that “We 
have received telegrams from our 
factories advising us to immediate- 
ly sell out all of our nearly new 
and used automobiles regardless of 
cost. Even used car dealers should 
See these cars to resell for profit.” 

Since the advertisements were 
distinctly of the bargain sale 
riety in text and physical appear- 
ance, the Studebaker and Pierce- 
Arrow forces took advantage 
their opportunity to drive home the 
point of legitimacy. 

“We don’t believe 
one. “But we are loaded with cars 
and we think the only sensible 
thing to do is to cut the prices 
and sell them out now 


in sales,” stated 


$10- 
bona 


of those 99-cent sales or 
payment sales—but a 


one 
down 


fide sale of automobiles where the | 


prices have been drastically reduced. 


And backed by a manufacturer who | 


has served you honestly for thirty 
years—and Studebaker’s famous na- 
tionally advertised pledge.” 

As may be surmised, the records 
made in sales had a healthy effect 
indeed in reducing stocks of cars 


on hand. Along this line, Mr. Keel- | 


ing stated that the company’s in- 
ventories are now lower than they 
have been in years, adding that the 
Studebaker distributor is in its best 
position to receive used cars in trade 
on new automobiles or on higher 
priced used cars. 

The advertisement bore the 
legend “1932, copyright, Jack H. 
Morgan.” An inquiry on this point 


brought from Mr. Keeling the ex- | 


planation that Mr. Morgan prepared 
the advertising and sold the idea 
to the Studebakerfand Pierce-Ar- 
row factory officials. At the same 
time he stated that the campaign 
is distinctly local and was in the 
nature of a test, which, on the 
basis of its current success, may be 
put on in other municipalities. 

The advertisements are consid- 
ered by leaders in the trade here 
to be in line with the indorsement 
often given by Paul G. Hoffman, 


Pierce- Arrow | 


Va- | 


ol | 


This is not | 
an auction sale or a truck sale, or | 


, president of Studebaker, to the used 
lear slogan, “Buy ‘em right, fix ’em | 
| quick, sell ‘em fast.” H. R. Levy, 
president of the Chicago distributing 
firm, has likewise always been a} 
disciple of the rapid used-car turn- 
over theory, and has insisted upon 
|the price reduction appeal in the 
|company’s used-car advertising as 
a means of securing volume sales. 

Mr. Keeling, in analyzing Sales | 
made in this campaign, stated that 
}notwithstanding the bargain price 
appeal, orders taken for cars in the 
higher priced brackets were unex- 
pectedly large. 





G.M.T.ORDERS KEEP 
PLANTS BUSY IN JULY 


(Continued from Page 1) 


| Wichita Transportation Company of | 
Wichita, Kan 

The bunching of orders before 
the tax was imposed June 20 ap- 
parently had some effect on the| 
company’s business. The payroll 
has 2,300 names, although it is| 
said the company could get along 
with less than half that number. A 
rumor is current that the taxicab 
division of the company may be 
discontinued, owing to lack of busi- | 
ness. 


‘FISK TIRE DECIDES 
| TO ABSORB U. S. TAX 





lis due to 





| Springfield, Mass., July 8— Fol- | 
|lowing in the lead of the Firestone 
| Company and mail order houses, the | 
|Fisk Rubber Company of Chicopee 
| Falls has decided to absorb the new 
| Federal tax on tires and tubes, it 
| was indicated last night. 
When the tax became 
June 21 a new schedule of prices 
was announced to include the Fed- 
eral levy, but zone and office man- 
agers now have been ordered to 
allow dealers new discounts of from 
10 to 13 per cent.. the amount of th 
price increase This will offset the 
tax. 
Continuing it 





ellective 


ram of drastic 
retrenchment personnel, the 
company has more em- 
| ployees in several departments, in- 
cluding several executives. 
Following announcement Monda} 
| by Orin G. Wood that his reorgani- 
zation committee is engaged in 
| drafting another plan for rehabili- 
tation of the concern, hope was ex- 
| pressed in Chicopee and Springfield | 
that this time it will be successful. 


_ALLIS-CHALMERS HAS 
UNFILLED ORDER GAIN 


Milwaukee, Wis., July 8.—June was 
the best month of the year for the 
tractor division of the Allis-Chal- 
mers Manufacturing Company here. 
|Among the orders were about 65 
| heavy duty tractors for use on Mis- 
sissippi levee construction work, of 
which 50 are already in service. 

Allis-Chalmers unfilled orders at 
| the end of June stood at $7,198,000, 
compared with $7,071,000 on May} 
31, the increase being the first | 
shown this year. 


IN LARGER QUARTERS 
Dallas, Tex., July 8.—Ed Maher, 
Inc., local Ford dealership, has 
moved into the large two-story brick 
structure at 9th and Lancaster, Oak 
Cliff. The company now has avail- 
able 21,000 square feet of floor space | 


pros 
of 


released 








with a large service department,’ 


' your 


JULY PRODUCTION 
SCHEDULES REDUCED 


(Continued from Page 1) 


lower than the Pacemaker series 
and that it will mark a radical de- 


|parture in engineering practice, but 


further details are being reserved 
for the big announcement July 21. 


Detroit is all pepped up over the 


Essex program and the announce- 
ment made today by John L. Lovett, 
general manager of the Michigan 
Manufacturers’ Association. Lovett 


turers in Michigan will spend be- 
tween $12,000,000 and $15,000,000 in 
the next two or three months in 
preparation of 1932 models. He men- 
tions no names, confining his re- 


|marks to the statement that “defi- 


nite announcements have not been 
made as to who will launch the new 
models and when they will be an- 


}/nounced, but it is known generally 


that cars are on their 


way. 


some new 


‘MERCHANTS WARNED 


ON PRICE INCREASES 


(Continued from Page 1) 


|lead any person to believe that any 
|part of the price at which such ar- 
| ticle is sold or leased, or offered for 


sale or lease, consists of a tax im- 
posed under the authority of the 
United States, or (2) ascribing a 
particular part of such price to a 
tax imposed under the authority of 
the United States, knowing that 
such statement is false or that the 
tax is not so great as the portion 


'of such price ascribed to such tax, 


shall be guilty of a misdemeanor 
and upon conviction thereof shall 
be punished by a fine of not more 
than $1,000 or by imprisonment not 
exceeding one year, or both.’ 

“Under Section 1123 it is a crim- 
inal offense for a dealer who in- 
creases the price of merchandise in 
his hands on June 21, 1932, in order 
to take advantage of the competi- 
tive situation arising out of the 
imposition of the taxes under the 
Revenue Act of 1932, to represent 
falsely in any way that the increase 
a tax paid on the mer- 
chandise.” 

MOVES TRUCK BRANCH 

Milwaukee, Wis., July 8 —The 
local branch of the Four Wheel 
Drive Auto Company has moved into 
larger quarters at 642 N. 7th St. C. 


Bi 


This Is Your Page 


Today’s $5 Winner 
SUPER-SERVICE STATION SOLVING 


entirely too large, and the fac 


station. We further realized t 
slow, due to present economic 


have been in the automobile busi- 
ness we have always made our ser- 
vice and our accessory departments 
very profitable divisions. The past 
few years we have seen the coming 
of super-service, a_ station 
which a customer can drive 
secure quick, courteous service. 
|have also found from experience 
that it is almost impossible to pull 
certain customers through a door 
into a_ service 
jcustomers prefer to drive into an 
open space that is very accessible 


and 


these thoughts in mind we decided 
to change over our building so as 
to incorporate a super-service sta- 
tion across the corner and to build 
this super-service station length- 


be possible for tourists or local cus- 
tomers traveling on the Lincoln 
Highway to drive into our station 
and out without going through a 
street intersection and _ stoplight 
twice. 

The open part of our super-service 
station is 28 feet wide and 60 feet 
| long with gas pumps located on 
| both sides. At the back part of 
ithis opening you will note from the 
photograph we have our quick ser- 
|vice department. This department 
lis very accessible from the drive and 
lis fitted with all modern equipment 
lsuch as two hydraulic lifts, one 
idrive on and the other free wheel. 
'In this department we also have 
| complete tire equipment, battery de- 
}partment, and a brake tester. A 
lcustomer can drive into our super- 





By R. H. 
Allen Motor Company, Cedar Rapids, lowa 


The first part of April, realizing that our showroom was 


ing was very accessible for a 
cided to make the necessary changes to incorporate such a 


into | 


We | 


department—most | 


and where they know it will require | 
but a short time to be served. With | 


wise of the building so that it would | 


THIS DEALER’S PROBLEM 


ALLEN 


t that the corner of our build- 
super-service station, we de- 


hat our new car sales would be 
conditions, and this additional 


gross would help considerably. 
During the twenty-nine years we’ 


(right on out at the exit door. With 
this arrangement our drive is never 
blocked and this makes our service 
Station accessible both from our 
| super-service station and our service 
|department proper, 

Our super-service department has 
| now been operating for about sixty 
days, and we are more than sur- 
prised at the results and the possi- 
bilities of making this department 
| One of the best paying in our busi- 
ness. Our gas and oil sales the past 
thirty days have exceeded $2,600, 
our car lubrication alone has pro- 
duced a volume of over $200 and our 
tire sales $2,500. We also can ac- 
count for about $400 to $500 in labor 
sales for our service department 
brought in by contact with the cus- 
tomer in our super-service station. 
Our accessory business has been 
more than doubled and we have 
sold several cars through customer 
contacts at our gas pumps. In view 
of the fact that our station has only 
operated for a short time, we con- 
sider this volume very satisfactory 
and can see where it is gaining from 
day to day. 

We oould list a large number of 
additional benefits, but can sum 
them up by saying that we ‘vould 
not change our building back for 
twice the amount of the cost, and 
we feel it is one of the best moves 
we have ever made. One particular 
advantage we appreciate is that we 
have some one coming in and going 
out of our place of business all the 
time, and this has a good effect in 





M. Bovee continues as branch mana- service station, have his car lubri- | these depressed times and keeps our 


Daily News is now running. 


eer in charge of sales and service.!cated or a tire changed, and drive! organization pepped up. 


——————— 


| A.D.N. Offers Dealers $100 for Letter 


| This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 
Day. Read Offer Below 


| WT has been decided to broaden a little the rules of the prize contest which Automotive 
Instead of offering prizes for letters from dealers who 
| are doing more business than they did last year, we now include all dealers, even though 
| they may not be exceeding the profits they earned fn 1931. 


Therefore, Automotive Daily News offers a monthly prize of $100 for the best letter 


‘from any dealer, telling how he has managed to keep his business out of the red this 


year, or giving the most constructive idea on how to increase profits, even though his own 


| business may not be exceeding that of 1931. 


The plan is 


to pass on to other dealers 


methods, systems or ideas that will help them get more out of this reluctant market. 
The editors of Automotive Daily News will be the judges of which letter is best, and 
prizes will be awarded by them, their judgment being final. 

Furthermore, Automotive Daily News will publish every day the best letter received 


that day and will pay the dealer writing it $5. ’ 
Get busy, you dealers, and grab yourselves $100 or a consolation $5, by passing on to 


fellows the recipe that is enabling you to make money in a tough year. 
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Outrageous Taxes 


NE of the most significant statements that we have 
seen recently was made the other day by Walter P. 
Chrysler in sending out to his stockholders their dividend 
checks for the second quarter of the year. Mr. Chrysler took 
this occasion to all the attention of the stockholders to the 


extremely interesting and pertinent fact that in the last seven 
years the Chrysler Corporation has paid in taxes to govern- 
ment 35 per cent. of the total amount of its net profits during 
that period. 

The Automotive Daily News for many months past has 
Seen urging its readers to give their earnest consideration to 
the subject of taxation. During the past decade, governments, 
Federal, state and local, have “gone haywire” in this matter 
of laying burdens on the people’s backs. They have been 
yarticularly free in adding to the imposts on the automotive 
industry, under the asinine assumption that any one who 
could own a motor vehicle must necessarily be “rich’’ and 
cherefore a fit subject for “‘socking.” 

During the expansive boom times from 1921 to 1929, all} 
forms of governments in this country increased their ex- 
senditures enormously. They created bureaus, commissions, | 
departments and put on multiplications of office holders. 
‘hey spent money with a lavish disregard for anything 
smacking of economy. They piled tax on tax to pay for the| 
needless expenses they incurred in the name of government. 

During the period of flamboyant prosperity, no protest 

vas raised against this legislative orgy of spending. We had 
more money than we ever had had before, and we let our | 
‘egislators take away a ridiculous proportion of it to pay 
for their excesses. And, unhappily, expenses once saddled 
on the people are harder to get rid of than they were to im- 
ose, 
But now our national and individual incomes have been 
vastly reduced. The expenses laid on us by carefree legis- 
lators; expenses once perhaps 15 per cent. of our income, 
now represent a far larger proportion than that. We see that 
taxes now represent 35 per cent. of the net profit of the 
Chrysler Corporation. That proportion would probably hold 
good all along the line today. Only a week or so ago a well- 
known economist told us that every man in the country works 
ene day out of four for the government. This meant simply 
that taxes, obvious and hidden, take one-fourth of every man’s | 
income. 

How long are we going to stand for this state of affairs? 
Are we going to permit the present session of Congress to 
adjourn, leaving behind it the most outrageous tax bill that 
ever has confronted the American people? 

It is possible to speak openly now of the prohibition mess. 
The Republican party has gone on record as desiring some 
clearing up of the situation, and the Democrats have been 
even more outspoken in their demand for repeal. 

At this session of Congress bills were offered to legalize 
the sale of beer, carrying a Federal tax. Such a measure 
would undoubtedly bring a certain amount of revenue into 
the national treasury. Experts in such matters believe that 
$500,000,000 could have been derived in this way. Such a sum 
would have lightened tax burdens on the individual, on you 
and on me and on our neighbors, just the ordinary citizens 
of the country. 

Fearing the bellowings of the handful of dry fanatics 
who still support this abysmal amendment, Congress refused 
to pass a beer law for revenue and instead saddled all of us 
with such taxes as American citizens never before have been 
called upon to pay. We have said before and we say again 
that any congressman or any senator who voted against a 
beer-for-revenue bill and then gave his vote for the atrocious 
law that was enacted is open to grave suspicion of being un- 
fit to represent any constituency in the country in the Federal 
governing body. 

This Chrysler statement of the proportion of the com- 
pany’s profits taken by the tax collector gives us a good meas- 
uring rod to show us how far we have sunk in the swamp of 
bureaucratic government. 
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WOULD MERGERS BE BENEFICIAL? 


One of the very best shah Ghinaien: the aiat the automotive industry pro- 
duces is rumors of mergers among the various manufacturing 
units that make up its membership, These rumors seem to 
operate somewhat like measles. For months the air will be 
clear of them, and then suddenly a dozen will break. “Mr. 
Soandso of the Blank Company had dinner last night with 
the president of the Siwash Motor Cat Company. They tell 






small fraction during the past two 
years. In 1930 they operated at 25 
per cent. of their operating capacity 
and lost $7,500,000 doing it, while 
last year they utilized only 16 per 
cent. of their investments in plant 
and machinery and experienced the 
resulting loss of $51,000,000. 
“With three companies taking 85 
per cent. of the business, and with 
the domestic market approximating 
4,000,000 cars annually, there are left 
only about 500,000 cars a year for 
these companies to fight for, and 

































ways brings the merger idea promi- 
nently to the fore, because the ob- 
vious chance to effect economies by 
joining hands in certain aspects of 
manufacture and distribution seem 
to justify the belief that mergers 
may be under discussion. 

In a recent newspaper story in the 
New York Post, Ray B. Prescott, the 
merchandising counselor, suggests 
the possibilities of some unidentified 
companies getting together for mu- 
tual benefit. He handles the sub- 
ject not from the angle of a whis- 
pering campaign, including the 
names of definite companies, but 
from the point of view of the effi- 
ciency that might be gained by join- 
ing various groups. His argument 
is interesting and cannot be classed 
as rumor mongering, since it men- 
tions no names: 

“What would be one of the first 
benefits derived from the merging 
of several of the leading independ- 
ent companies? It would mean the 
elimination of the present excess of 
chassis models and body types; the 
selection of the best dealers to 
handle the complete line; contented 
dealers who would be immeasur- 
ably better off financially and be- 
cause they would receive more and 
better attention from the parent 
company. 

“The cost of distribution would be 
greatly reduced, and it would prob- 
ably lead to a better handling of 
the used car problem by virtue of 
fewer individual interests to satisfy. 
It is always easier to organize and 
operate where few interests are in- 


me that a merger is coming there,” 
Such a period as the present al-© 


and so it goes, 


where fewer dealers were doing busi- 
ness. 

“At the present time, there are 
about eight leading independent 
companies with about 15,000 dealers, 
handling forty chassis models and 
230 body types. ‘It should be self- 
evident to these independent manu- 


facturers that there are far too 


many models and body types pro- 
duced to be sold at a profit. Their 
sales records snow that a number 
of these models could well be dis- 
pensed with, as the demand for them 
is too small to make their manu- 
facture profitable. 

“With a merger of several of the 
independtnts, where there are now 
eight dealers handling several lines, 
each with its surplus models and 
body types, there could be only one 
or two dealers, handling the really 
balanced line. It is perfectly obvious 
to any one familiar with market- 
ing and merchandising problems 
that a tremendous saving could be 
made in selling costs to the manu- 
facturer and dealer alike by such a 
combination of interests. The re- 
duced number of dealers would lend 
themselves to better organization 
for appraising and handling the 
used car. 

“There are, in the environs of 
Detroit alone, a number of compa- 
nies producing automobiles that 
could work out some kind of mer- 
ger which would be very profitable 
to them and extremely beneficial 
to the whole industry. These com- 
panies, at the present time, have a 
capacity for 1,200,000 cars annually, 


volved as would be the casein places of which they have used only a 





General Motors June Sales 


To Consumers 56,987 Units 


(Continued from Page 1) 


shows the corporation's sales figures 
for this year and three years past: 


production rigidly in line 
The following table 


holding 
with demand. 


SALES TO CONSUMERS IN UNITED STATES 








1932 1931 1930 1929 

NN, 5405s giaepalavadoneinak 4 47,942 61,566 74,167 73,989 
DMUINUN oc awenacbadevedeses 46,855 68,976 88,742 110,148 
ME oo 45a saadenaaewue 48,717 101,339 123,781 166,942 
a aan ciate te aah eae 81,573 135,663 142,004 173,201 
TE eer a re ere re 63,500 122,717 131,817 169,034 
ET CEP O TED ROR OTT or 56,987 103,303 97,318 154,437 
ice cued igegpeapeuaen.) aoa ae 85,054 80,147 147,079 
DO os. cs pas ewecehebaeeal Aaekes 69,876 86,426 151,122 
I co ceaascessneacee  Uaasees 51,740 75,805 124,723 
ace a ae ata dees hee 49,042 57,757 114,408 
NN a ceca gal” ewan el 34,673 41,757 68,893 
PE cia scanhegteaan.. Saanan 53,588 57,989 44,216 

OD, en igecsascalnaxveiaw -aaewae 937,537 1,057,710 1,498,792 

SALES TO DEALERS IN UNITED STATES 
1932 1931 1930 1929 

| REE STOO REET 65,382 76,681 94,458 95,441 
IR cco csecueue eek bans 52,539 80,373 110,904 141,222 
ERE errr 48,383 98,943 118,081 176,510 
Date eane shaban e ean ae 69,029 132,629 132,365 176,634 
Maa twee saa aaa aOhaaeaa 60,270 136,778 136,169 175,873 
tee eae aed aaanar 46,148 100,270 87,595 163,704 
Dt cucceeseteeweseeedesadue »akeare 18,723 70,716 157,111 
DS. cep ieceesaneacal ‘eames 62,667 76,140 147,351 
cc cheaenee neewia 47,895 69,901 127,220 
Pc cn ote eaeeeeeebaea TKN ek en 21,305 22,924 98,559 
te ea! ake 23,716 48,155 39,745 
PE ccc aeseeneabas s450es 68,65C 68,252 36,482 

RN oi eee ee 928,630 1,035,660 1,535,852 
TOTAL SALES TO DEALERS IN U. S. AND CANADA, PLUS OVER- 


SEAS SHIPMENTS 





1932 1931 1930 1929 

NS EOE, COO RPE EE 74,710 89,349 106,509 127,580 
NS a a teiatnale kara wn te 62,850 96,003 126,196 175,148 
POCO EEOC TET ECE 59,696 119,195 135,930 220,391 
tbat ead ad neon an naam 78,359 154,252 150,661 227,718 
NE Cae ea aeans naa wh aae 66,739 153,730 147,483 220,277 
ee eee eae a ba emia tle 52,561 111,668 97,440 200,754 
MUN” bs -cgkdéeaceaebsencawe <uee an 87,449 19,976 189,428 
i ee 70,078 85,610 168,185 
POE co cieanadbabeeen, aaeads 58,122 78,792 146,483 
a a 25,975 28,253 122,104 
DO? .cactaeesegdssanear casas 29,359 57,257 60,977 
RENO. nc. encsseaaauda Jewkuas 79,529 80,008 40,222 

Rs eS ee co Weel 1,074,709 1,174,115 1,899,267 


Unit sales of Chevrolet, Pontiac, Oldsmobile, Buick, La Salle and 
Cadillac passenger and commercial cars‘are included in the above figure. 





they have twice the capacity neces- 
Sary for such production. 

“These companies have twenty- 
four chassis models with 120 body 
types, ranging in price from $700 
to $5,000. In the proper consolida- 
tion, these various models and body 
types could be properly spaced in 
price so as to eliminate unnecessary 
competition and could be made to 
show a profit even on a reduced 
volume of business. 

“The same firms have a capital 
investment of about $150,000,000 
purchasable in the open market for 
about $50,000,000. To avoid raising 
such a huge sum under the present 
unfavorable conditions, a company 
could be formed to acquire these 
various interests by an exchange of 
stock on some equitable basis for 
all those concerned. The future 
outlook for the industry as a whole 
does not warrant the continuance 
of all of these companies as single 
units. 

“With their market value a third 
of their plant investment and very 
little preferred stock or bonded in- 
debtedness to be cared for, these 
companies could eliminate 50 per 
cent. of their excess capacity by the 
process of junking more or less ob- 
solete machinery and old, ineffi- 
cient plants. They could concentrate 
their entire efforts upon a few 
models and body types for a great 
saving in manufacturing costs. 

“These manufacturers have total 
assets of nearly a quarter of a bil- 
lion dollars, of which nearly 25 per 
cent. is cash or marketable securi- 
ties. They have current assets to 
liabilities of 5 to 1, but their com- 
inventories are 20 per cent. 
of their sales, which is 50 per cent. 
higher than the average for the in- 
dustry. They have an inventory 
turnover of nearly five times, while 
the average for the industry is near- 
ly 7.5 times. Chrysler has a turn- 
over of about 8.5 times, and Gen- 
eral Motors nearly eight times. 

“A merger would enable them to 
consolidate their cash position to 
the advantage of all, step up their 
inventory turnover by carrying less 
inventory on unnecessary models, in- 
crease their earnings by a substan- 
tial reduction of capita] structure 
and excess plant and machinery in- 
vestment. 

“In reality, only one of these com- 
panies has had any profits in the 
last two years, and the chances of 
the others for.anything but red ink 
this year are extremely slim, so why 
not consolidate and make earnings 
possible even with a reduced volume 
of sales.” 

IN LARGER QUARTERS 

Indianapolis, Ind., July 8.—Ex- 
pansion of the business of the 
General Auto Top Company, paint- 
ing and rebuilding concern, has 
necessitated removal into larger 
quarters. The company is now 
located at 722-24 North Capitol Ave. 
where a motor service department 
has been added to its operation. 


bined 








The Home Hotel 
of New York 


Homelike in service, 
appointments and lo- 


cation ... away from 
noise and congestion, 
yet but a few min- 
utes from Times 
Square - garage 
facilities for tourists. 


Home folks will like 
this hotel 


=== HOTELS 


BRETTON HALL 


BROADWAY at 86th STREET 
===NEW _YORK 


—— 























AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 9, 1932 5 


not make a little worse and sell a little cheaper, and the buy-| TRENTON A. T. A. PLANS 
ers who consider price only are this man’s lawful prey.” MID-SUMMER MEETING 


And be it remembered also that Hyatt gave us Alfred 
SPARKS from ‘DETROIT P. Sloan, Jr.. now president of General Motors: and that B. G. a yt — ae 
Koether, now director of General Motors sales section, started | Trenton Automobile ‘Drade Ascocia. 


(Continued from Page 2) his automobile career with the same company. tion for the midsummer meeting of 
* ~ 2‘ the organization Tuesday of next 
STILL REMINESCING, I have to report that Stude-| week at Medford Lakes. The enter- 


I find Hyatt is celebrating its fortieth anniversary—forty| paker has unearthed in my old home town, Chicago, a 1906| t@inment committee has arranged a 
7 program which includes swimming, 


years of making Hyatt roler bearings. Studebaker town car formerly owned by Potter Palmer, who , 
3 ° 8 : boating, golf and other events. 
An ancient and honorable concern so far as we are con-, used oe — oy - “ + ai0 s a - a — In the evening dinner will be 
4 . m s ‘ r§ abaker | s d and a business meeting of 
cerned and the industry can well afford to look up to John| Penter bought it from the estate for | and now Studebaker | served and ee 
’ y 7 ae is going to put it in the museum in South Bend. the association held. William W. 


Wesley Hyatt, founder of the company, and to read with HERE’S A SLOGAN for the retailers I picked out of a| Weimmann, president of the organi- 
respect the company’s creed, taken from John Ruskin:| ply mouth booklet: ‘The speed of the boss is the speed of the aroen. Somkien tae ore 


“There is “There is scarcely anything in the world that some man can- gang.’ ” It's a sermon i a sermon in a nutshell. tations for the gathering. 


PASSENGER CAR EQUIPMENT AND ACCESSORIES 





FREE WHEELING» 


| 
pees 
: | 
| 


MAKE AND 
MODEL 


Wire or Wood 


Speedometer 
Fuel Gauge 
Spark Plugs 
Heat 
Indicator 
Cig. Lighter 
Non-Shatter 
Glass 
Forns 
Make & No. 
a 
Trunk Rack 
Windshield 
for Radio 
Shock 
Absorber 


Auburn 8-100 | — | USL | — Cas | — 
Auburn 12-160 | — —/|/— __— | Cha USL | Cas | — 

Austin | NE | 3 | __USL | No No | No : a: 

Buick 32-50 AC | AC DR | AC ‘No §LOF Yes 

Buick 32-60 AC DR | AC No |SLOF Yes | Yes 
Buick 32-80 AC | DR | AC Cas |§$LOF Yes | Yes 
Buick 32-90 | AC Oak | AC DR | AC Cas |§$LOF | | Vv Yes Yes — 


Cadillac 370B | AC DR | AC DR|AC Cas | LOF l | No | Yes 
Cadillac 452B | AC | DR | AC DR | AC Cas | LOF | No | Yes 
Cadillac 355B | AC ee > __—*DR | ac Cas | LOF —|_No_ | No | Yes 
Chevrolet = |AC —j|AC 1 ~ —|$s | am | a) 
Chrysler 6 a | Cas | $ | 

Chrysler 8 | Cas Dup 
Chrysler Imp. 8 Wii Cas Dup 
Chrysler Cust.8 | — Wil Yes Cas 


Cord Front Drive | Ste Pate Mot-M_ DR| Cha USL __ Cas | 


De Soto Six ——*NE 2 | Mot-M DR | AC wil | $ ) | eee A _Yes | ¥ 

De Vaux 6 6-80 Ste i | Mot-M ‘Yale | Cha __Nat  Mot-0 t-M [= “ Boas, S eee ne at OT eee - Hou 
$ | AC DR|AC Wil | AC | ; res § De] 

Dodge Eight oa $ | AC DR | AC Wil | AC ian ; | eee |. <a es. - nd Del 




















Essex Gr. Su. 6 | Ste —|Mot-M Ele|AC Ex |K-S =—/|Dup —j/EA-1_ Yes, WG | Yes | Yes 'S || — ___ Mon-RC 


Own No| Yes Hurd | Cha Own | No | s | No No Yes — S - i Hou-RC 
Own No! Yes’~ Hurd ' Cha Own | No | Yes ___-—/| No _ | No | Yes z - _| Yes . Hou-RC 
Franklin Series 16] NE Borg | Yes Yale Cna Nat Cas | a No | Yes -- es - _ RC 
Franklin V-12 NE Borg | Yes Yale | Cha Wil | No _Cas Ss —| BW No © Yes | 2S = RC 


Graham 6 | NE | Her | Cha Wil | K-S ——-No| LOF_ ‘DR-2. Yes! WG = No No N Del 
Graham 6 (1933) | Ste Her | Cha Wil | K-S No DR-2 Yes| — | Yes | Yes Del 
Graham 8 | Ste Her | Cha Wil | K-S _No- DR-1 Yes WG _| No Yes I - Oo B Del-RC 





Hudson Great 8 | Ste — | Mot-M Ele | AC Ex | K-S —|Dup —/EA-1  —/| WG! Yes | Yes Ss _| No Yes —_ Gab-RC 
Hupmobile 216 | Ste No | Ele | Cha Wil | Mot-M No §Dup No | — —| WG No Yes a Yes Yes | MW li — Gab-RC 
Hupmobile 222 | Ste No | Ele | Cha Wil | Ste No §Dup No WG No | Yes - Yes — MW lji— Gab-RC 
Hupmobile 226 | Ste No | Ele | Cha Wil | Ste Cas |SDup No- DG __No |} Yes |§& it Yes — |MW_ 1 | Yes _ _Gab-R¢ 


La Salle 345B TAC Jag|AC DR |AC DR|AC  Cas|LOF —j/DR-2  —j| No | No | Yes —_| Yes TS | K-H Wi | And Del-R¢ 
Lincoln V-8 | NE Wal|K-S Oak |! Cha Ex | Mot-M Cas | | Yes No Yes Yes — Own Wi And Hou-Rc 
Lincoln 12 | NE Wai | K-S___ Oak | Cha Ex | Mot-M_ Cas | $ _No | ___o--| Yes | Mo | Yoo |P —| = Yes  — Own Wi And Hou-R¢ 


Marmon 8-125 | NE $ || AC DR | Cha Nat | AC —|— ve No Yes | Yes | — Yes Yes | Day Wi|—  Gab-Rc 
Marmon 16 Jag | AC DR | Cha Ex | Mot-M Cas | — = _ No No | Yes | Yes _| Yes Yes | MW Wi And __— Hou-R¢ 


Nash Big 6 [Ste Ho | K-S Her | AC USL | K-S No |§Dup No DG No Yes |CS OS Yes Yes | MW 7|— Del-Rc 
Nash Standard 8 | Ste i K-S Her | AC USL | K-S No §$Dup No | DG No | Yes ! CS cs Yes Yes | MW fhe Del-R¢ 
Nash Special 8 | Ste a | K-S Her | AC USL | K-S No '§LOF No | DG No | Yes cs CS | Yes Yes | MW Yes Del-R¢ 
Nash Advanced 8 | Ste Borg | K-S DR | AC Ex | K-S Cas $LOF No | DG No | Yes |CS CS Yes Yes | MW | | Yes Del-R¢ 
Nash Ambas. 8 | Ste Borg | K-S DR | AC Ex | K-S Cas §$LOF No DG No | Yes B B! — _| Yes Yes | MW _ ‘ Del-R« 


Oldsmobile F-32 | AC No | AC BS | AC DR|AC Yes SLOF — | DR-% | BW | No Yee ;No~ No| [No — | K-H ff {| — Lov-Rc 
Oldsmobile L-32 | AC No/ AC BS | AC DR | AC Yes §SLOF — | DR-2 | BW | No _ | Yes No No| — | | No _—I/K-H f{/— _Lov-R¢ 
Packard Stand,8 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | LOF No | | | No Yes |CV CV! | Yes Yes | MW Wi! Yes Del-Rc 
Packard De Luxe8 NE Jag | K-S Yes | AC Pre | Mot-M Cas | LOF No No | Yes CV CV | Yes Yes | MW wi |! Yes Del-Rc 
Packard Light 8 | NE No | Yes Yes | AC Pre | Mot-M Cas LOF No | Yes Yes -- Yes Yes MW Wi | Yes Del-R¢ 
Packard Twin Six! Wal Wal | Yes yes | AC Pre | Mot-M_ Cas | LOF _ No | S\ | | Yes | Yes — CSV CSV|_ — | Yes Yes |'MW_ Wi! Yes _ _Del-R¢ 
Pierce-Arrow 54 | NE Borg | K-S Her | Cha Wil | K-S Dup No | DR-1_ [No | Yes | #i #4 ‘Yes Yes |K-H Wo | And Del-R¢ 
Pierce-Arrow 52 | NE Borg | K-S Her | AC Wil | K-S Cas | Dup No | DR-1 | No | Yes | tf tt .| Yes Yes | K-H Wo! And Del-R¢ 
Pierce-Arrow 53 | NE Borg | K-S Her | AC Wil | K-S Cas | Dup No | DR-1 Yes! — No | Yes ; +t | Yes Yes K-H _Wo | And Del-Rc 


Plymouth | NE $| Yes Sha | AC wil | — ~ $|sDup —|— Yes! Own | Yes | No | ~ | Yes —|K-H Wi!—  Del-Rc 


Pontiac 6 | AC  No|AC DR | AC DR | AC No §LOF —/—1 BW | No | Yes | : “K-H Wi | Yes Lov-RC 
Pontiac V-8 | No | AC DR | AC DR | AC No §LOF —/—2 | BW _| No | ° ; — |No__—|K-H Wi} Yes _Lov-Rc 























Reo “S” | Ste No DR | Cha Wil | AC No Calo 2 j;— | Yes | ‘ §§ §§ — | Ss M-W Wi | $ De’ 
Reo Royale Cust.| Ste Elgin DR|Cha Wil | AC Cas No | — | — | No | | a a te De} 
Reo Royale Ste No DR | Cha Wil | AC Yes No | — — ' No s — — | And De’ 
Reo 825 Ste — | DR | Cha Wil | AC s | No | — 1 — | No SE -_| Yes | ae De’ 
Rockne 6-65 | Ste No | Aut | Cha Wil | K-S No | SW-1 Yes BW | No s | K-H Wi | And De) 
Rockne 6-75 | AC No Aut | Cha Wil K-S No | SW-1 Yes | BW _| No Pi - | Yes | K-H Wi | And Hou 





Studebaker 6-55 | Ste No | AC DR | Cha Wil | Ste No | SW-1 Yes | BW | No | ‘ > | Yes _ i | “And Hou 
Studebaker Dic. 62) Ste No | AC DR ! Cha Wil | Ste No | SW-1 Yes' BW | No | | Yes Yes i | And Hou 
Studebak’r Com.71| Ste No | AC DR | Cha Wil | Ste No | SW-1 Yes BW | No | | Yes Yes | i | And Hou-RC 
Studebak’r Pres.91| Ste Borg | AC DR | Cha Wil | Ste No|SW-1 Yes! BW No | __B| | Yes Yes ' K-H Wi And Hou-RC 


Stutz L AA | Ste Wal | Mot-m DR|Cha Nat | Mot-M Cas | |DR-1 Yes| — No Yes No yes|M-w wil— Gab 


Stutz MA | Ste Wal | Mot-M Her | Cha Nat | Mot-M Cas |DR-1 Yes| — | No | No yes! K-H Wi | — Gab 
Stutz MB | Ste Wal | Mot-M Her | Cha Nat | Mot-M Cas | —|DR-1 Yes| — No f | No yes|K-H Wi | — Gab 
Stutz DV 32 | Ste Wal | Mot-M Her | Cha Nat | Mot-M Cas —|DR-1 Yes| — | No s |¢ | No yes| K-H Wi eee Gab 
Willys-Ov. 6-90 A| NE No | Yes Aut | Cha USL | Yes S-R |§ No | — Yes | Own! No No —|K-H Wi| | — Mon-R-C-C 
Willys-Ov. 8-88 A| NE No | Yes Aut | Cha USL | Yes C7 No | — 2 Yes | Own! No No = | | K-H wi |— Mon-R-C-C 
Willys-Knig’t 66 E| NE Wal | Yes Aut | Cha USL | Yes Yes No | — 2 Yes | Own! No No — |K-H Wi!— Mon-R-C-C 








ons — Casco Products Corp., Bridgeport,| Jag—Jaeger Watch Company, N. Y. City. | RO— mide Control ee Storage Battery Co., Cleve- 
KEY TO ABBREVIATION ee eaten Spark Plug Co., Toledo, O. ee ree nee —y Mich a Electric Co., Adrian, Mich Wo. Wood 
DG—Detroit Gear and Machine Co., coon wane P a ’ *| SHG—Synchronized Herringbone Gear Yale—Yale and Towne Mfg. Co.. Stam- 
AC—A. C. Spark Plug Company, Flint,| Detroit, Mich. a- Corp. Sp—Speedsters , ford. Conn 
Mich DR—Delco Remy Corp., Anderson, Ind. LOF—Libbey-Owens-Ford Glass Company,| sR—Sport Roadster *Various makes. 
And—Anderson Mfg. Company, Cambridge,| Day—Dayton Wire Wheel Corp. Toledo, O. SU—Suburban. " ar *Motor Wheel Corp., wood wheels; Day- 
Mass. Del—Delco Products Corp., Dayton, Ohio.| Mon—Monroe Auto Equipment Mfg. Co., aeerus Withington Co., Jackson, cosUsing UGLY oa Dit hotties 
x , 0. head Pa. Monroe, Mich. ; s. 
Aut—Bisctric Auto-Lite Co., Toledo DUP_Duplate Corp., Pittsburg. Pi N. Y¥. Mot-M— Moto Meter Gauge and Equipment | Sha—Shaler Lock Co., Milwaukee, Wis. tUsing LOF and Duplate Safety Glass. 
B—Brougham. Ele—Mitchell Specialty Co., Holmesburg Corp., L. I. City, N. Y. Ste—Stewart Warner Speedometer Corp.,] t+Club Brougham, Club Sedan, Club Ber- 
BS—Briggs-Stratton Co. Milwaukee, Wis. ; *| MW—Motor Wheel Corp., Lansing. Mich. Chicago, Ill line and Convertible Sedans 
BW—Borg Warner Corp. Eigin—Elgin Watch Co., 


- - La Salle, Il. §Optional. 
Elgin, Ill. NE—North East Appliance Corp., Roches-| Ster—Sterling Clock Co., 

. W. Borg Corp. or rage Battery Co. Phila- ter, N. Y. TS—Town Sedan. .,.. | ssSport Sedan, Sport Coupe and Sport 
a a & Pp. eh ag a y ” Nat_“National Lead Battery Co., St. Paul,| Thom—Seth Thomas Clock Co., N. Y. City. Convertible Coupe. 
C—Cus ‘bl c t c x Gab—Gabriel Company, Cleveland, O. Min USL—USL Battery Corp., Niagara Falls, sExtra equipment at additional cost. 
ccoc—Convertible Custom Coupe. ’ , ef Products Corp., Chicago, III. N. Y. "Wood or wire wheels optional. 


Co—Coupe. Her—Hershey Mfg. Co., Chicago, Ul. Ges Oak WG—Warner Gear Co., Muncie, Ind. * Phaeton, Roadster and Business Roadster 
OS—Convertible Sedan. Hou—Houde Engineering Corp., Buffalo, | P—Phaeton. Wal—Waltham Watch Co., Waltham, Mass. | '|Seven Sedan, Limousine, Pirate Touring 


CSV—Con\ertible Sedan and Victoria. , ; 4 ¥. . Pre—Prest-O-Lite Company, Indianapolis, | . . 
CV—Convtible Victoria. MESH ee hve viturd Lock Co., Almont, Mich. Ind. Wi—wWire. and Pirate Phaeton. 
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RUSSELL MOTOR CAR 
New York, July 8.—Russell Motor 
Car Company, Ltd. reduced the 
quarterly dividend on the common 
gtock from 50 cents to 25 cents a 


share, payable August 1 to holders 
of record July 15. 


NEWTON STEEL 
Cleveland, July 8—A manufac- 
turing affiliation between the New- 


ton Steel Company, with plants at 
Monroe, Mich., and Newton Falls, O., 


CURRENT PRICES OF PASSENGER CAR MODELS 

























AUBURN—8-cyl. 127 W. B. CHRYSLER IMPERIAL—8-cyl. 146 W. B. HUPMOBILE—222. 8-cyl. 122 W. B. PACKARD—Tw ° spina ; 
' ’ Custom Models 2c eens a win Six. 142% W. B. STUDEBAKER—8-cyl. 117 W. B 
8-100 Standard Models 2 Coupe (R.S.)..1,295'5 Victoria .......1,360 2-4 Coupe 4,150/5 Club Sedan....4 Dictator Model 
. :75'5 Phae 5 5 Cl. Cpld. Sedan \7 Sedan Limousine § Sedan ...... ..1,295!5 Cab. Roadster.1,395 5 Sedan 4,245 , ecares Ee 
Business Coupe. ..675'5 Phaeton Sedan. .845 © Ve i op 1" te eine on wood : 3-46 a TE 5|7 Touring 1,395 » Coupe 980/4 Regal Coupe... .1,135 
2-dr. Brougham.725|S ster : 845 7 : a ; _.99¢ on w 2-4.Coupe Road.4,250) 4 hs . °. woes “ Stale 
5 2-dr. Brougham. 3| Speedster vr ak ubasie) 9.0001  wheei) 3.295  HMUPMOBILE—226, 8-cyl. 126 W.B. 4 Bhacton sels Gen, Tan. GES 4 Coune '1,030'5 Regal St, Regis 
Cus Seb en ew ED a73 7 Sedan (6 wire or 5 Phaeton (6 2 Coupe (R.S.)..1,595!5 Victoria ...... 1,460 5 Coupe 5 Con. Sedan 4'g95 9 St. Regis Brougham 1,155 
_ = , Wood wheels) .2,995 wire or wood | ve 5 Sedan ...,....1,595|2 Cabriolet Road.1,695 ‘ : " _ Brougham 1,050/5 Regal Sedan. ..1,155 
AUBURN—8-cyl. 127 W. B 2-4 Con. Coupe _ wheels) ee ded : . » - “ . (Recent price changes in bold face) §Sedan_ .......1,050/4 Regal Con. 
Custom 8-100 Dual Ratio Models Roadster is )5 Con. Sedan (6 LA SALLE—Y 7 oo B. 130 W. B. PACKARD—Twin Six. 147% W. B. 4Con. Roadstr..1,050} Roadster .....1,155 
: = wire or wooc wire or wooc ‘isher Bodies 7 Se 517 Ss son 2 a - 5 ‘ ; 
Business Coupe 805'5 Phaeton Sedan. .975 wheels) ; 3,295' wheels 3.595 9 Coupe 230812 C € cdi 7 Se don . 4,495|7 Sedan Limou. .4.695 ; — — 1a 5 rs nl Con 1,30 
5 2-dr. Brougham.855| Speedster 975 ‘ORD—8- cyl. 137% W. B . DO sssuaee 4,000) 4 § on Coupe 2,545 PACKARD—S-cyl. 14214-14714 W. B. . 4 4s 
; : oael © te , Cc eyl. 1353's W 5 Sedan 2,495|5 Town Coupe. .2,545 P 
4 Full Sedan.. 905'7 Sedan (136 ee 5 , De Luxe Custom Models STUDEBAKER—8-cyl 125 W. B 
Cus. Type Cabri. .923; W. B.) 1,005 Sedan 2,395 Cabriolet . 2.4 LA SALLE—V-8. Series 315 B. 136 W.B Spt. Phaeton {Sedan Limou 6.750 7 a paeenwee ye sad = 
; = os A Brougham . 2,395 Phaeton Sedan 2,59 wan air naan ao sree = 7 SoC We (Dietrich) 5,700: A. W. Brougham.6 Commander Models 
AUBURN—12-cyl. 133 W. B. DE SOTO—6-cyl. 113 W. B oa Fisher Sedies Stationary Coupe |Sport Sedan ...6.750 4 Coupe ........1,350|5 Regal Sedan. . 1,550 
12-160 Standard Models Standard Model 5 Town Sedan. .2,645|7 Imperial 2,795 (Dietrich) 5,800) Cabriolet Sedan 4c ' Road 1,44514R : 1c 
2-160 Sta , Standa odels > mn wear #, 090) 4 BL seeeee ats ee I a oe ‘ s aie yon oadstr 1, ega Son. 
Business Coupe. ..975| Cus. Type Cabri.1, 2 Bus. Roadster.. .675;4 Coupe (R. S.)...735 ° Sedan 000 008,068 C "> aoe ae Limousine 6.750 § Sedan 1,445 Roadster .....1,550 
§ 2-dr. Brough. .1,025)5 Phaeton Sedan. 1. 2 Bus. Coupe.....695'5 Sedan .........-775 LINCOLN—8-eyl. 136 W. B Cor " Vieto: 5,950; A. W. Town Car 6.750 5 St. Regis 15 Con, Sedan 1,560 
4 Full Sedan 1,075 Speedster 1, 5 Brougham 695.5 Phaeton . 775 . = i ictoria si lA Ww. Cabriolet.6,750 Brougham 1,445'5 Regal Con. 
; DE SOTO—6-cyl. 113 W. B Standard Models rp oietrich) ...6.050/A. W. Town Car 4 Regal Coupe. .1.455. Sedan 1,665 
AUBURN—12-cyl. 133 W. B. : Custom ‘Models ‘ 2 Roadster -2,900)2 Coupe .....+. 3,200 on. eee _— Landaulet 7,150 5 Regal St Regis | 
Custom 12-160 Dual Ratio Models 4 Roadster 775!2-4 Con. Coupe... .845 4,Phaeton 3,000) 5 Victoria 3,200 1, ° 7 cee 6,150 A. W. Landaulet.7,150 Brougham 1,550 
Business Coupe.1,105,Cus. Type Cabri.1,225 Custom Coupe.. 7995 Con Sedan 975 Town Sedan ape 7 — vr . -3.300 eakaae aon A cones “se 
5 2-dr. Brough. .1,155 5 Phaeton Sedan.1,275 5 Sedan 835 « it, Win.)..+...3,100) 7 Limousine 3,350 ie ee fovea STUDEBAKER—8-cyl. 155 W. B. 
4 Full Sedan....1,205|/Speedster . as DE VAUX—6-cyl. 114 W. B. 5 Sedan - + 3,200) a oe. 26896 -147% WwW. B. President Models 
AUSTIN—4-cyl. 75 W. B. 2 Coupe .. se. 425/Custom Coupe LINCOLN—12-cyl. 145 W. B. a une 
Business Coupe. . .330 Runabout ........395 Standard Coupe a AR. Bde 845 Standard Models “pret Ssastee e see! — Sedan SS. Regis a ae See 1.855 
4 Sedan vesee. - 395 Standard Coupe. ..395 (R. Ss.) ...775;Custom Sedan #45 4Spt. Phae i. , rich) ie (Dietrich) 6,900 © “seameine 750 5 5 _ . 
, Standard Sedan. .775'Con. Cus. Coupe. 895 7 Spt T ome 4,300) 4 . Paes. (Ton Stationary Coupe |A. W. Town Car w Brougham 1,750\5 Con. Sedan 1,000 
BUICK—8 lL 14 W. B / Sp ouring. .4,300/ neau cowl)....4,500 (Dietrich) : @ »- ss, 9Sedan . ...1,750|7 Sedan .......-1,890 
7 . DODGE—6-eyl. 11's W. B 5 Coupe 4,400.5 Sed 4,600 fae see 750,5 State C 
Models 32-50 eet taf ade . . Tot pons ’ 9 SEGA cocssees 600 Con. Roadster {A. W. Town Car 4Con. Roadstr.1,750/5 State Con 
9 ae gene * : ; D. L. Models 4#Town Sedan }7 Sedan ...ccee- 4,700 (Dietrich) 6,750! Landaulet + 9n9 4 State Coupe...1,795) Sedan 1,985 
2 Busine ss Coupe .935 4 Gen. cp sRast..1 = 2 Business Coupe 15 Sedan (5 wire (2 or 3 win.).4,500;7 Limousine .4,900 Con. Victoria’ | A wW, Pana rulet cone 5 State St. Regis 7 Limousine ....1,990 
1 egg RMR 96 Ap cota so ARE (5 wire or wood } wheels, 1 iC ae x die ) 5850). senate dna catbacan Brougham 1,855'7 State Sedan... 1,995 
5 Vie. Gant “t060 3 Sot phat >. 1185 wheels, R. M.).795 PW.) 859.50 ee oy an _— eee ee 5 State Sedan 1,855 : State Limous. .2,095 
youpe ,06 at. aeton ' 2 Business Coupe 2-4 Coupe (R.S.) . socels PIERCE ARROW—S4. 157 W. B 
BUICK—8-cyl. 118 W. B. Cees or wood | oe of woes 965 !Con. Road. (R.S.) |5 Con. Sedan 5 Club _,(2 Club Sedan ...3,150 STUTZ—6 cyl. 12744 W. B. 
»iS, | vhee 2 55 are 2 . ‘ e a : 
Models 32-60 : 1 F. W.).....809.80/5 Sedan (6 Dem. » ie, Baron 4,600| Dietrich ......6,400 . am .-2,850/5 Tourer ........3,150 LAA Series 
2 Bus. Coupe 1,250'5 Sedan 1.310 A ; « Coupe }5 Spt. Berline 5 Sedan .-2,985'5 Club Berline ..3,350 . 
2 Bu pe... .1,250)5 Sede : 2 Business Coupe |} wood wheels, 2 (Dietrict ° 4c 5S : e 4 5 Coupe 1,895\Club Sedan .1,895 
4 Spec. Coupe...1,290'5 Con. Phaeton. .1,310 ~ (¢ wire wheels FW.) 818 9 etrich) 5,000! Dietrich ..... 6,500 4 Coupe 2,985/5 Spt. Phaeton. 3,350 ¢ coq, 1'895\Cab. Coupe 2185 
4Con. Cp. Rdst.1,310'5 Spt. Phaeton. 1.390 9 p w.)..... 25/5 Sedan (6 wire | oe 5 “al” Spt. Roadster, ns 4 Con. Coupe noel Con. Sedan ,..3,450 3 Coupe ‘38 ! - 
2 W.).. 25 Seda ire < i | urphy 800 oadster . 3,100 cs _ 
BUICK—8-cyl. 126 W. B. 9-4 Coupe (3-5.) f wheels, 2 F.W.).875 ‘oo (R.S.) 7 Brougham, PIERCE ARROW—S4. 142 W. B STUTZ—8 cyl. 131% W. B 
is 32- ow _15 Sedan 5 dise jetrich .....5,150/ Br 2 , B j—f4. > WwW. B. r— cyl. 13414 W. B. 
5 Vic. Trav cp 1 siols Sedan 1570 « Wheels, R. M.)..835) | wheels, R. M.)..885 2 Coupe (R.S.) z “ae 7 Sedan +++ 8,185/7 En, Dr SV-16 Challenger Series 
. 4, é . 5 Sedan (5 Dem, 2-4 Con. Coupe Judkins 5,350 Willoughby 71 7 Tourer .. 3,450} Limousine ....3,450 - 2 205 7 
BUICK—8-cyl. 134 W. B wood wheels, (5 wire or wood 5 Berli a ghby 100 : O GOMES ccccnss 2,395'Club Sedan ....2,780 
CK—8-cyl. 13 . & RM) 845' wheels BR. M). 295 5 ine, __._|5 Cabriolet (N. C PIERCE ARROW—53. 137 W. B. 5 Sedan . .2,680;Cab. Coupe ..... 2,880 
“ Models 32-90 § Sedan (5 wire  |2-4Con, Coupe —7 —— 5,700, or 8. C.) mong 2 club |5 Club Sedan ...3,950 2 Coupe . 2,680| Torpedo Speed- 
7 Spt. Phaeton. .1,675|5 Club Sedan 1,820 ~ wheels, R.M.)..845! (6 wire or wood ‘ Willoughky 5.9 J , Brunn........7,200 | Brougham 3,650/5 Tourer ........3,950 2 Speedster 2,780} ster ......++- 2,880 
4C’try Club Cp.1,740 5 Con. Phaeton. .1,830 } 2 F.W.).925 $Gon. Victoris. 00 5 Town Cabriolet 5 Sedan . .8,785|5 Club Berline ..4,150 Te , 
5 Vic. Coupe....1,785'7 Sedan 1,955 ie . 1 . — wai ne | Le Baron -1,400 4 Coupe . .3,785|5 Spt. Phaeton. ..4,150 STUTZ—8 eyl. 13412 W. B. 
Lf ne Cp. Rdst os 7 Limousine . 2,055 Senee-e, Se Ww. B. aterhouse .5,900! 4 Con. Coupe 15 Con. Sedan... .4,250 SV-16 Custom 
€dan ....... 805 2-4 Coupe RS.) 15 Sedan (6 wire MARMON—8-125. 125 W. B, Roadster 3,900 5 Coupe ...... 2,695|Cab. Coupe ....3,195 
CADILLAC—V-8, Series 355 B. 134 W. B. = (5 wood or wire wheels, 2 F.W.).1,180 . Standard Models _. PIERCE ARROW—53. 142 W. B. 5 Sedan ....... 2,995|Torpedo Speed. .3,195 
Fisher Bodies wheels, R.M.).1,115 5 Coupe (6 wire 5 Sedan (5 wire {2 Con, Coupe (5 7 Sedan -.++-3,985/7 En, Dr 2 Coupe ....... 2,995|4 Speedster c 
2Coupe ........2,795/2 Roadster ,.....2,895 5 Sedan (5 Dem | or wood wheels, wheels) ......1,395, wire wheels)..1,445 7 Tourer .......4,250' Limousine ....4,250 2 Speedster ....3,095) (1 ©). .-.++. 3,795 
5 Stan Sedan. 2'895'2Con. Coupe....2.945 Wood wheels, | 2 F. W.)......1,180 2 Coupe (R. S.) (5 | PIERCE ARROW—52. 142 W. B. Club Sedan .,..3,095'5 Weymann 
a a yy i R. M.) , 1,145, 2-4 Con. Coupe wire wheels). .1,395 5Sedan .......4,29515 Club Berline . .4,600 | Versailles 4,396 
CADILLAC—V-8, Series 355 B. 110 W. B. 5 Soden ay : oat o¢ ape or wood MARMON—8-125 1°25 Ww. B 5 Club Sedan ,.4,400/ STUTZ—8 cyl. 1344¢ W. B 
‘i i wheels M.} : wheels, , 7 2 - . » om eeme — = ae 
5 Coupe . veges |7 Sedan 3.145 5 Coupe (5 wire  2F Wo 1,220 | De Luxe Models 9 a UERCE ARROW—S2. 147 W. B. DV-32 Challenger Series 
5 Stan. Phaeton.2.995\5 Spt. Phaeton. .3.245 _ Wheels, R.M.).1,1455 Con. Sedan (5 5 Sedan (6 wire _[2Con. Coupe (6 TSedan ..+..:. 4,535)7 En. Dr 5 Coupe ....... 3,095'2 Speedster . 3,480 
5 Spec. Sedan.. .3.045,7 Imperial _"'3'995 2-4 Coupe (R.S wire wheeis, > Wheels) 1,545, wire wheels). .1,595 | Limousine 4,800 § Sedan ...... 3,380'Cab. Coupe ,...3,580 
5 Town Sedan...3,095'5 A. W. Phaeton.3,495 (6 wire or wood R. M.) ....1,395 2 Coupe (R.S.) (6 | PIERCE ARROW—51. 117 W. B. 2 Coupe 3,380! Torpedo 3 
5 Spec. Phaeton.3,095 Ww heels. — » Con Soten (6 wire wheel 1,545 c Viet Cantons, Senger Club Sedan 3,480| Speedster 3,580 
. _ aaa ee 2 F. W 150 > wheel : 0 < ow Zon ictoria in. Dr. Limousine aaa 
CADILLAC—V-8, Series 355 B. 140 W. B. 5 Sedan 6 Dem 2 F. W. 1,430 MARMON—16-C yl. 145 W. B. (Le Baron)...5,200' (Le Baron)... .6,200 STUTZ—8 cyl. 131412 W. B. 
Fleetwood Bodies wood wheel » Sedan r 5,700/2 Con. Coupe... 5,850 Coupe (Le Baron) {Town Brougham DV-32 Custom. 
5 Sedan ........3,3955 Town Cabriol..4,095 2 F. W 1, 184 2 Coupe (R. S.).5,700'7 Sedan | ..»-5,900 (metal back)..5,300! (Brunn) -+ 6,700 5 Goupe 3.395'4 Speedste 
5 Town Coupe.. 5.7 Town Cabriol. .4,245 ESSEX—fi-cyl. 1183 W. B 5 2-dr. Coupe. . .5,800'5 Con. Sedan... .5,950 Coupe (Le Baron) Town Car 5 Sedat 3'695 TC) pe 4,495 
. eeden itp 5'7 Lim. Brough,..4.245 Blananed lth: ills > Cl Cpl. Sedan.5,800/7 Limousine . 6,100 (leather back).5,600! (Brunn) .6,760 5 Cour _ 3695 . We sas Ver 4 
7 Limousine .3, 745] 2 Busir Coupe. 660'5 2-dr. Sedan NASH—6-c ae Club Sedan {Town Cabriolet ay C8010 Weymann Ver 
. W.19 Seri eo tC ieee a ee m8 NASH—6-cyl. 116. W. B. (Le Baron) §,700' (Brunn)} 7,200 2 Speedster 2,708) | sailles ;+ + 6,095 
CADILLAC—V-12. Series 370 B. 134 W. B. 5 Coach 685 yindows 735 Big Six Models Gan. Sedan ee in. ie, fien wo Club Sedan 3,795 Super Bearcat 
Fisher Bodies ‘ 2 Coupe . 777\5 4-dr. Sedan 840 (Le Baron) 5,700' Brougham Cab. Coupe . 3,895 (116 W. B.)...5,895 
2 Coupe eis 3,495 (2 Roadster 3.595 ESSEX—6-cyl. 115 W. B. oo i-dr. Town _|5 2-dr. Con. Sedan .935 Con, Sedan : (Brunn) 7,200 Bearcat ' 3,895 
5 Stan. Sedan. .3,595,2 Con. Co 3.645 _ iness Coupe... 695) Stand wd Sedan,. .775 ‘ oes un 823 se meat ‘Le Baron) 6,100 STUTZ—8 cyl. 145 W. B. 
CADILLAC—V-12. Series 370 B. 140 W. B. 308° Mo'SP oupe.....795 4 Coupe 825.4 Con. Roadster. ..895 PLYMOUTH—41-cy 2Ww : : ey 
Town Sedan 7 Sec 5 sxe —t-cyl. 112 W. B. SV-16 Challeng s 
Fisher Bodies 4 Coupe +, c on ois NASH—8-eyl. 121 W. B. Bus. Roadster 495\4-dr. 3 win. Sedan.635 5 sagan F hyo nk” « ween 3.245 
5 Coupe ... 3,695'7 Sedan 3,84 FORD—V-8. 106 W. B Standard Eight Models ry ess"? 565'Con. Coupe 645 7 Sedan 3145/5 Con, Sedan .. 3,395 
5 Stan, Phaeton.3,695:5 S Phaeton...3,945 Ro et 460, De Luxe Coupe. . .525 2 Coupe 965'5 4-dr, Sedan...1,015 PR ecmeter 595) we 7 (diem. ||. 7 Lim ne 3,345 = 
8 Spec. Sedan. .3.745|7 Imperial 3.995 Cou 19 dor Gedan.....600 ° Rar Town = 8 Com. Roadster. 1.008 ant phacton . GesiOon, Sadan tae rUTZ—8 cyl. 145 W. B 
> 2own sedan as 915 ¢ \ *haeton.4,199 Pha 495' Vic ri 600 Sedan 975'5 2-dr. Con Ce a 7 ; a 2 = wun Gat ‘ 5 _— cyl. 5 q . 
5 Spec. Phaeton.3,795 Tudor dan ) ) Cabri . > 4 Coupe 1.015 Sedan 1,095 Cour R. 5.)...610 DV-32 Challenge 
. . : eS ‘ t let 610 PLYMOUTH—1-cyl. *170 0. A hallenger 
CADILLAC—YV-12. Series 3730 B. 110 W.E a as a 0 De L 1 Fordor ia _NASH—8-cyl. 128 W. B. . Thrift Models. 7 5 Sedan 3,795|Cab. Coupe 4.045 
Fleetwood Bodies De L. Ph s$3.Con Sedan... 650 .  peclal Twin Ignition Eight Models § 2-dr. Sedan 495/5 4-dr. Sedan ....575 4 pron 3,845.5 Con. Sedan ...4,095 
5 Sedan ........4,095/5 Town Cabriol. 4,795 De 1 4 = ”" 2 Coupe 1,270/5 4-dr. Sedan. . .1,320 PONTIAC—6-cyl. 114 W. B ene — 
° Be. fan Coupe.. 4,095 t 4 - rio 4 . 550 : : Dupe 1,320'5 Victoria 1,395 2Stan. Coupe 5 4-dr. Sedan STUTZ—8 cyl. 145 W. B. 
7 Seda ors $5\7 Lim. Brough.. .4,945 Con. Roa 395 -d > 3 Soe eee oo ; 
Sc pe ' 4,94 FORD—1-cyl. 106 W. B a FONE: .. + ae eee ee 5 2-dr. Sedan 5.2.Con. Coupe SV-16 Custom Series 
Roac I 419.1 I >» Couns 595 sedan upe (R.S 715|5 Custom Sedan 
CADILLAC—V-16. Series 452 £ 3 W. B. c ee 540 9 Sedan 3 5 Wev 
¥ i Series 452 B. 143 W. B. Coupe 440 Fordor Sedan 540 NASH—8-eyl. 133 W. B. PONTIAC—V-8. 117 W. B mene, eSeS evens. a 
Fisher Bodies Tu ore 445 c <Orin 550 Advanced Twin Ignition Eight Models 2 Stan. Coupe 845' Con, Coupe 945 7 oie a 'a60'6 — ‘ Certo . 6,088 
5 Stans 159312 Gon C. 4.595 net. Roadster. 439! De see § s-Gr. Godan. . .1.008/5 Victoria 1,785 { Coupe URS.) ...925| Custom Sede ao Cab. Coupe.....3.660/ (Le Baron) ..4,995 
5 Stan. Sedan.. .4,595 2 1. Coupe....4.645 a... ‘ wees 4 rdo Coupe 1.69515 4dr. Con. )...925| Custom Sedan 025 5 Gon. Se > > are tebe fe 
y sport Coupe ‘ Sed 5 , , 699 i - , 5 Con. Sedan 3,710'6 Sed. Limousine 
CADILLAC—V-16. Series 152 B. 149 W.B. De I Ph + Pe 493 Pair ane 4Con. Roadster.1,795, Sedan ., 1,875 ans-ee _— i 7 Speed ter 3,895 (Le Baron) 4,995 
Fisher Bodies De Luxe Tudor NASH—8- : > w cs riying ou ® Sedan {7 Sed. Limousine 
5 Stan Phaeton.4,695 5 Spt. Pl! I 4.945 Sedan 500 Ambassador Twin Ignition ‘ight Models = a. Geden... one “an Convertible . « Wee Baron) ..¢ 595) (Le Baron) 
5 Spec. Phaeton.4.795.5 A. W. Phaeton 5.195 FRANKLIN--6-eyl. 132 W. B. 5 4-dr. Sedan...1,858)7 Limousine ....2,055 OUP mwa’ ’s' st’ oenl, COURS «. 1,045 5 Weymann |? Town car 
; a ae ae REO—8-25. S-cyl. 125 W. B. Chaumont 4,7 (Le Baron) 
CADILLAC—V j 52 Supercharged Airman 5 4dr. Brough. ..1,855'7 Sedan 1,955 ¢ . . en ,145| (Le Baron 5,495 
é sLAC—V-16. Series 452 B. 149 W. B. 5 gegan ©4435 Vic. Brougham. .2,445 p oe “ Sr neren Coupe seeees 1,565 Sedan ..- 1,565 6 Brougham rt 15 Weymann 
Fleetwood Bodies Coupe 2.345 7 Sedar 2,545 OLDSMOBILE—6-cyl, 11613 W. B. = ‘SEO R ry, ion 1 6 s Soon — ee le 
5 Se 5 N98!" To 7 ree ane 2 200) Sr " ner -3: OYALE—%-cyl. 131 W. B. Sedan |} (Aluminum) ..5,895 
5 Sedan . 5.09515 Town Cabriol 5.795 Con. Coupe 4) Speedster 5 F-32 Models , , . Sms anre nen . , 
5 Town Coupe 195'7 Town Cabriol 5.945 Club Brough: ; wire wheels) 543 2, ar. Sedan 875/4 dr. Sedan 955 Sedan Victoria. .1,785' Coupe .. 1,785 (Le Baron).. .4,795) 
7 Sedan r sa 5245 7 ig Bre nan 5 ace Oxtord Sedan. 2°305 eens : oie. Bus Coupe 875;Con Roadster ...955 REO ROYALE—8-cyl. 135 W. B. STUTZ—8 cyl. 145 W. B 
7 Limousine ....5.445 . FRANKLIN—12-cyl. 144 W. B Sport Coupe 925|/Patrician Sedan ..990 Custom Models ' DY 32 c sa a 
CHEVROLET—6-cyl. 109 W. B 5 Sedan . 3.8857 Sedan ........3,.985 OLDSMOBILE—8-cyl. 116%% W. B. aoten . 2,445)Con, Coupe.....2,445 “Ss Custom Cortes 
Roadster ........443/De Luxe Coach... 515 C/U® Brougham. 3,385'7 Limousine 4,185 L-32 Models WED -eeecns 2,445) 5 Sedan ...4,110/5 Weymann 
Sport Roadster. .485|Sport Coupe... GRAHAM—6-cyl. 113 W. B. 2 dr. Sedan 975/4 dr. Sedan 1,05! BOCKNE—€-€5, G-cyl, 110 W. B. i Sedan --4,160| Monte Carlo. ..5,595 
Standard Coupe .499|5 Coupe “335 Town Sedan 765'Sedan 195 , ae. Coupe aa Con, Roadster 1,055 Standard Models 4 ———y ooe 6 so Lim. aos 
, 2 ) On Sed: ms = : as Sport Coupe ,025/ Pe cis ‘ { 2 . Fad. Cou ..4,360! (Le Baron),...5, 
a en es “6 Ocenia Gee ee — Ss Petricien Sedan. 2.009 9 Coupe ,......+0- 585|5 Sedan ...++-635 5 Con, Sedan ..4410/6 Bro. Limousine 
— ee ee Oe “93 2 Coupe ....+++- 75'4 Coupe (R.S.) 925 PACKARD—8-cyl. 127%. W. B. Coach .595!Conv. Roadster....675 7 Speedster 4.595| (Le ) 
eta Coupe 510 — Pnante ! = p Sedan 935.4 Con Coupe ene Light Eight 4Coupe ....606. 620'Cony. Sedan...... 695 5 Sedan a 47 Sed. an 
eee au Phaeton. 625 @; @)-. 1,075 5 Sedan _ 1,895| 2-4 Coupe Road. .1,910 ROCKNE—6-65. 6-cyl. 110 W. B. (Le Baron) ,.5,295| (Le Baron) ,..5,695 
* -ER—6-cyl. 116 W. B, GRAHAM—8-cyl. 123 W. B. 5 Coupe Sedan. .1,940| 2-4 Coupe 1,940 a Sun Seiade 5 Weymann |7 Town car 
2 Business Coupe 5 Sedan (5 wire or Standara » : 4 7 a Chaumont .5,445| (Le Baron) ...6,195 
(5 wire or | wood wheels) g95 2 Coupe 1,095'4 Coupe (RS.)...1,195 PACKARD—8-cyl, 12015 W. B, 2 Coupe . 6305 Sedan .... 680 6 Brougham "15 Weymann 
, Wood wheels). ..8655 Phaeton (5 5 Sedan 1,145 ; oO Seen Standard Eigh ama COBEN vevvereere 640|Conv. Roadster....720 Le Baron .,..5,495| Monte Carlo 
2-4 Roadster(RS.) |, wire wheels). ...915 GRAHAM—8-cyl. 123 W. B. De eae er ae aa Pay were nasties re ee oe ue 
‘ ; 2-4 Con. Coupe De Lu) PACKARD—38-cyl. 1361% W. B. ‘KNE—6-7 eo (Le Baron) 495 
wood wheels)... 885 (R.S.) (5 wire or 2 Coupe 1 110 + Coupe (R.S)...1,220 ends oe BOCENE—6-75. G-oy, 16 W. B. 
2-4 Coupe R.S.) wood wheels)...935 5 Sedan 1,220 4 Con. Coupe 1,270 T ee ae WHLYE-OVERLAND—C-opt. 318 BW. © 
(5 wire or 15 Con. Sedan (6 wee i sate - : *-*Y 7 Touring 2,700, 5 Club Sedan ’ 2 Coupe 685,\Conv. Roadst 775 ; -90A, 
wood wheels)...885 wire or wo HUDSON—8-cyl. 119 W. B. 2-4 Coupe ..... 2,795|7 Sedan .... * auaenh seer Ber eee: Temamarenes s+ Series 6-00A. 
| a he pt Standard Series _ 5 Phaeton 2'850|5 Spt, Phacton .3150 $Sedan 1... "20iCouv. Sedan......708 3 noadster ...... 535|4 Custom Sport 
CHRYSLER—8-cyl. 123 W. B Busine ss Coupe.. 995 Standard Sedan .1,095 2-4 Coupe Road.2,850,7 Sedan Limou..3,185 ES eheR ease 4 Roadster ......585! Roadster ....... 715 
2-4 Coupe (R.S 2. ne er ene 1,025 Special Coupe...1.115 5 Sedan 2,885'5 Con. Victoria..3,305 ROCKNE—6-75, 6-cyl. 114 W. B. 9 Coupe ......00: 650'5 Stand. Sedan ..740 
Coupe S.) 2-4 Con. Coupe 4 Coupe ..+. 1,045 Con, Coupe 195 5 Coupe 2'914315 Con. Sedan .. .3,450 De Luxe Models Standard Coach. .650\5 Custom Sedan .770 
(5 wire or wood (R.S.) (5 wire or Town Sedan..,..1,050] P sc 4 Custom Coupe..715 
_ wheels) ......1,435' wood wheels) ..1,495 HUDSON—8-cyl. 126 W. B. PACEARD—6-c7t. 168% W. &. SeeRs scosseee Tee eee Sn 
5 Coupe (8 wire OF asl? Con. Sedan (6 Sterling Series De Luxe Eight 5 Becta an nee 0 oe Sedan 840 WILLYS-OVERLAND—8-cyl. 121 W. B. 
wood wheels).1,475 wire or woo - Sed 1% Shee Oi ee <i . ¥ AN pe ceeeees cee 
& Sedan (5 wire or ane ee oon Sur. Sec an... 1,27 > Special Sedan. ..1,295 2-4 Coupe . ..8,350!7 Touring ......3,895 STUDEBAKER—6-cyl. 117 W. B. Series 88-8A. 
wood wheels) .1,475/ : neesee —-out. 132 W. B. 5 Sedan 8,445/5 Club Sedan ...3,595 9 Goune 840\4 Regal Coupe 995 2 ae is cians 9554 Custom Coupe.1,050 
. o- 5 Major Serie 2-4 Coupe Road. 3,450 : ‘ 3,790 | ereereeee 8 tes § Bedan 2.000000 995) : 2 ole 
CHRYSLER IMPERIAL—8-cyl. 135 W. B. Touring Sedan. .1,445|\Club Sedan. .....1.495 4 Phaeton ond 3400! 8 Con. Wietoria ao2s 4 Coupe ......... 6905 Regal St. Regis ’ : cae SS SSS 
2-4 Coupe (R.S.) |5 Con. Sedan (6 Brougham ..... 1,495 7 Sedan .........1,595 5 Coupe :"3,530!5 Con. Sedan. ...4,095 5 St. Regis | Brougham ,...1,020 WILLYS KNIGHT—6-cyl, 121 W. B. 
(5 wire or wood | wire or wood HUPMOBILE—2!6. 6-cyl. 116 W.B ‘ Brougham .....915'5 Regal Sedan... .1,008 Series 66-E 
wheels) ......1,925| wheels) 195 5 Phaet ,..496:Com, Coupe....... PACKARD—8-cyl. 147% W. B. § Soden .....;.. 9154 Regal Con. 5 
$Sedan (Swireor | 9” we i esas ne iodo 803 De Luxe Eight 4Con. Roadsier..915| Roadster ..,..1,020 5 Custom Sedan «....+.+.+..+ coreee (hie 
wood wheels) .1,945! ! eee 955 Sedan ...sss00 89: ~~ 2 Regal Coupe....945'5 Regal Con. *Over-all length of chassis instead of 
4Con, Cabriolet. .895) 7 Sedan ,......3,695|7 Sedan Limou..3,895 5 Con. Sedan 98% Sedan 1,090 wheel base 
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and the Corrigan-McKinney Steel 
Company of Cleveland, was agreed 
on here today by officials of both 
companies, together with other large 
stockholders, it was announced by 
William G. Mather, chairman, and 
Donald B. Gillis, president of the 
Corrigan-McKinney Company, and 
E. F. Clark, president of Newton. 
The organizations will not be 
merged, but will retain their sep- 
jarate identities. 


CARTER OIL 
| New York, July 8.—Carter Oil 





|}Company, mid-continent subsidiary 
of the Standard Oil Company of 






































New Jersey, has gone on a five-day 
week basis, it was announced from 
the Tulsa office yesterday. The 
Tulsa and district offices of the 
company will be closed Saturdays 
and a staggered shift established in 
other departments of the company. 
The plan is in line with the 
shortened schedule, designed to give 
employment to a larger number of 
persons, adopted by the parent com- 
pany, 


WHOLESALE PRICES 
Washington, July 8—Wholesale 
prices for the week ended July 2 
increased on the average of four- 

























| tenths of 1 per cent, when compared 
with the week ended June 25, ac- 


cording to Bureau of Labor statistics. 
It was the second week that gains 
were shown and is the first time 
that this has happened since the 
bureau started making weekly re- 
ports on the first of the year. 

The bureau’s index number for 
the week of July 2 stood at 64.4, as 
against 64.0 for the preceding week 
and 63.7 for the week of June 18. 


CALIFORNIA OIL 
Los Angeles, July 8.—Overpro 


duction in ten California oil fields 


today threatened to disrupt the re- 



























cently increased price schedules for 
crude oil. Even though most fields 
were keeping so far under their 
allowables the state was well within 
its quota. 

The crude price hike was made 
with the understanding by major 
purchasing companies, each field 
would strictly hold within its allow- 


able, 

The daily average output for the 
ten days since the new schedule 
was established was reported today 
by Oil Umpire Neal Anderson as 
458,479 barrels, approximately 18,000 
barrels under the state allowable. 
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FUSION WELDING AS RELATED 
TO STEEL CASTINGS 


By R. S. QUINN 


Treasurer, Lebanon Steel Foundry 


For at least a quarter of 


distinguished from the old-time plastic welding, has been em- 
ployed by the steel foundryman for repairing small defects 


in his product not sufficiently 


tion. The author believes it was during the early part of the 


twentieth century that fusion 


in the steel foundry by means of thermit. 
Are welding by means of a motor-- 


generator set, substantially as it is 
performed today, was introduced to 
the steel foundry about twenty-three 
years ago, in what is now one of 
the plants of the General Steel 
Castings Corporation. The author 
has been informed that the General | 
Electric Company, as the result of 
investigations made by R. A. Bull, 
then general superintendent of the 
Commonwealth Steel Company, de-| 
signed and supplied the concern last 
named with a motor-generator set, 
by means of which the plant voltage 
of 220 was reduced to 80, for pro- 
viding resistance to produce fusion 
economically for the repair of steel 





castings. 

It is only within the last fifteen 
years that fusion welding has come 
into prominence. Naturally the 
product of iron and steel foundries 
has been materially affected by the | 
extended application of fusion weld- | 
ing to engineering structures. It is | 
well known that welded parts have | 
superseded gray-iron castings for} 
many industrial purposes, and it is 
a matter of common knowledge that 
weldings (a new, convenient term 
applied to structures formed by the | 
fusion of connections) have had an| 
important effect on the steel-casting 
industry. In some cases this influ- | 
ence has operated to the disad-| 
vantage of the individual steel | 
foundry; in other instances the} 
steel-casting shop has reaped direct} 
advantages. In one respect the| 
steel-casting industry as a whole} 
has benefited greatly, through the 
stimulating example provided by de- 
Signers of welded assemblages in 
emphasizing the economic advantage 
of structural simplicity. 

Not until the proponents of fusion | 
welding realized and made clear to 
the industrial world the fallacy of | 
invariable adherence to familiar 
forms of construction did the weld- | 
ing industry begin to profit greatly. 
In this respect welders made a con- 
tribution to engineering which had 
not previously been made, either by | 
founders or by those operating | 
shops where riveting was the med- | 
jum of assemblage. They realized | 
that revision of design was essen- | 
tial for the economical employment 
of fusion fabrication as a _ substi- | 
tute for riveted construction or for 
the integral casting employed pre- | 
viously. 

THE STEEL FOUNDER'S 
ATTITUDE MISUNDERSTOOD 

There 
minds of some engineers regarding 
the attitude of steel foundrymen| 
toward welding. This has been due 
partially to the natural excess of 
enthusiasm of certain manufactur- 
ers of welding equipment, who 
thought for a time that a marked | 
reduction would take place in the 
tonnages of all kinds of ferrous 
castings required for industrial pur- 
poses. Economies resulting from 
the substitution of some weldings 
for castings prompted the thought | 





has been confusion in the} 


that parts fabricated by the fusién | 
of joints would ultimately take the 
place of castings to an extent that 
would materially lower the output 
of the steel foundry. 

The average steel foundryman, in | 
fact, for many years has zealously 
kept himself informed of the results 
secured by arc and gas welding, be- 
cause of his employment of such 
welding for reclamation purposes. 
Moreover, the producer of steel cast- 
ings, as the natural result of the| 
@iaracteristics of the metal he 
makes, is always ductility-conscious, | 
and he therefore has taken pains to 
determine not only the tensile 
strength typical of the metal in 
welded joints, but the percentages of 
elongation and reduction of area 
which, combined, constitute an ac- 


| ing 





ceptable index of ductility. He has 
realized that a tensile strength of 85 
per cent. of that in a casting made 
from common stee] having a carbon 
content of say 0.28 per cent, might 


a century, fusion welding, as 


serious to warrant condemna- 


welding was first performed 


be fully satisfactory or absolutely 
unsuitable for a given structural | 
purpose, depending very largely on 
the amount of ductility in the welded 
connection. 

With such considerations as these | 
in mind, the conscientious steel 
foundryman has been unwilling to 
take a chance in welding a defect, 
if such salvaging involved an area} 
of appreciable size in a member to 
be subjected to severe shock, or to | 
frequent repetitions of serious | 
Stresses of any description. Those | 
who make steel castings have not 
always been given credit for their | 
desire, commercially inspired, to see | 





| the welding art developed to a point | 


where, simultaneously good values | 


| for tensile strength and for ductility | 


may be obtained regularly in routine | 
welding. 

In still another respect the foun- | 
dryman’'s attitude toward welding 
has been misunderstood, namely, in | 
his advocacy of heat treatment for 
relief of internal strains induced by | 
welding. It is well known that heat | 
treatment is desirable for eliminat- | 
the strains set up when steel | 
solidifies. Evidence of such cooling 


| Strains is seen in the disconcerting 
| behavior of certain castings before 
| full-annealing or normalizing to re- | 


strains, which occasion- 
ally result in a rupture, accompa- 
nied by an explosive noise, of a| 
large casting while subjected to ex- 
ternal stresses of relatively insig- | 
nificant degree. Since it is well | 
known that the phenomena accom- | 
panying solidification of steel create | 
these peculiar and sometimes disas- 
trous internal strains, it is but nat- 
ural that the steel foundryman con- 
templating the welding repair of 


lieve these 


| vital members in a casting for se- | 


should have in mind 
continuously such security as may 
be attained by a simple form of 
heat treatment. Arguments that 
have been advanced by foundrymen 
in favor of such treatment of welded 
steel parts, for the relief of cooling 
strains, are properly founded on a 
knowledge of the behavior of metals. 
EFFORTS TO MAKE DUCTILE 
WELDS. 
Fortunately 


vere service, 


those who have di- 


| rected intelligent efforts in the de- 


velopment of fusion welding by 
means of the arc an dby the use of 
gas have made it practicable to ob- 


tain much more ductile welds than 
i 
| were 


ordinarily secured ten years 


ago. Placing great significance on 


| ductility, the steel foundryman has | 


had little interest in figures that 
have shown only a tensile strength | 
in the welded joint comparable to, | 
and sometimes superior to, that in 
some alloy. grades of gray iron and 
in the grades of very soft carbon 
steel ordinarily used for structural | 
purposes up to fifteen years ago. 
Since that time there has been an 
increasing tendency to resort to’ 


| higher carbon, manganese and sili- 
con contents in carbon cast steels, 


resulting, when properly heat treat- | 
ed, in higher strengths accompanied | 
by outstanding ductility and eco- 


. 2 . . . | 
|nomical machineability. Within the 
|}same period of fifteen years, as is| 


well known, there have been nota- | 


| ble advances in the development of 


alloy steels for cast and wrought, 
parts, providing combinations of 


| strength and ductility that are most 


impressive. 

The steel foundryman has been | 
cognizant of the principal difficulty | 
facing those who have tried to de- | 
velop equipment and _ procedure | 
that would materially reduce or 
completely eliminate the injurious | 
effects of oxidation. Exposure of | 
the liquefied steel to the atmosphere | 
necessarily causes certain valuable | 
elements present in the base metal | 
and in the filler rods to oxidize to} 
a varying extent. 

The oxidizable. elements include 
carbon, manganese and _ silicon,’ 


which, in their combinations, tre- 
mendously influence physical be- 
havior. 

Among the more recent develop- 


ments, ingeniously devised for pre- | 


venting this atmospheric contact, is 
the blanketing of the welding area 
by means of hydrogen gas, also used 
in the atomic-hydrogen method, 
employing the electric arc for gen- 
erating heat, 

An effort to prevent atmospheric 
contact with the liquid metal formed 
by fusion has been made in another 
important direction, involving the 
special coating of filler rods. Some 
of the material in the coatings pre- 
viously used resolves itself into slag 
at the fusing temperature. When 
rods are of suitable chemical com- 
position and when the welding op- 
eration is skillfully performed, the 
slag resulting from the rod coatings 
partially excludes the atmosphere, 
The difficulty inherently existing in 
connection with this type of coated 
rod is in the increased amount of 
slag formed, which is liable to be 
entrapped in the weld metal, espe- 
cially if the weld is of appreciable 


(Continued on Page 8) 


FIAT MAY PURCHASE 
SHARES IN MARKET 


Milan, July 8.—Fiat directors are 
reported about to seek permission 
of shareholders to utilize an amount 
of 56,000,000 lire appearing in the 
company’s balance sheet as “carried 
forward,” for the purchase of the 
company’s share in the open mar- 
ket. It is possible that when such 
purchases have been made the capi- 
tal will be reduced by an amount 
corresponding to the face value of 
| the shares. 
| Although no net profits were dis- 
closed in the 1931 balance sheet, it 
is understood that the operating 
profit amounted to 50,000,000 lire. 
Book values of investments were 
scaled down by 16,000,000 lire and 





losses on sterling, of which the com- 
pany held a great deal, were written 
off. Inventory declined by 46,000,000 
lire and plant by 4,000,000 lire, de- 
spite renewals and new machinery, 
estimated at 20,000,000 lire. 

Balilla, the new light car which 
the company launched on the mar- 
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ket this year, is reported to have 
been well received, considering the 
general trades situation. The gov- 
ernment is assisting greatly by 
exempting the new product from 
taxation for a period of three years, 

Other departments of the Fiat 
works are reported to have sub- 
stantial orders in hand from Russia 
and for national defense. 


CATERPILLAR TRACTOR 
GETS $60,000 ORDER 


Peoria, lll., July 8—The Caterpil- 
lar Tractor Company, East Peoria, 
has shipped thirty tractors, repre- 
senting a $60,000 order, to the 
United States War Department. 
Twenty-six of the machines are of 
the “25” type and four of the “10” 
type, and the shipment, with aux- 
iliary equipment, required twelve 
cars. Officials of the Caterpillar 
say that if the department goes 
through with its motorization plans, 
there will be considerable increase 
of activity at the local plant. The 
Ordnance Department has desig- 
nated Caterpillar equipment as 


standard for the army. 


Candid Message 


to Battery Dealers who want 
to be in business next year 
and the years after. 


It takes more than promises and hopes 
to run a business today. 


It takes plenty of courage, and your 
CAPITAL must be preserved. 


The one safe way to maintain and in- 
crease your capital is to sell a product 
that assures you of a NET PROFIT on 
each battery sold! 


For the battery dealer who realizes the 
truth of that statement, Willard has a 
proposition that is more than just a 
good battery, because 


—it will insure a NET PROFIT for any 
ambitious dealer. 


—it will help him build an enviable 
reputation for service and satisfaction. 


—it will give him an overwhelming 
preference with the car-owners of 
his town. 


—it will help him stay in business, this 
year, next year and the years to come. 


Will 


ard 


WILLARD STORAGE BATTERY CoO. 


Cleveland .. 


Los Angeles .. 


Toronto, Ont. 
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FUSION WELDING AS RELATED — 


Recrystallization Influence 
On Non-Ferrous Alloys 


By C. L. CLARK 
Assistant Investigator (Metallurgy), 
Department of Engineering Re- 
search, University of Michigan, Ann 

Arbor, Mich. 
A. E. WHITE 
Professor of Metallurgical Engi- 
neering and Director of Department 
of Engineering Research, University 
of Michigan, Ann Arbor, Mich, 
(FOURTH INSTALLMENT) 


CONCLUSIONS 


Creep tests conducted on alloys | 
copper- | 


of the copper-zinc and 
zinc-tin series at temperatures both 
above and below their lowest re- 
crystallization temperature, and in 
certain cases in which a consider- 


able variation in grain size existed, | 


allow the following general conclu- 
sions: 

1. At temperatures below the low- 
est recryStallization temperature, 
the alloys tested were capable of 


withstanding stresses of appreciable | 


magnitude without continuous de- 
formation or creep, at least within 


the sensitivity of the apparatus em- | 









pear 
FIGURE 5 | 
(a) As received condition, coarse | 
grained. 77-22-1 alloy (x75). 





received 
77-22-1 alloy 


(b) As 
rained. 


(x75). 


yloyed; and for those tcmperatures 
n the immediate neighborhood of 
he lowest temperature of recrystal- 
lization, the limiting stress below 
which continuous creep is not ob- 
tained, may, in the case of the al- 
pany. 
debted to the Commercial Instru- 
loys which have a stable structure 
under the given testing conditions, 
be the carefully determined pro- 
portional-limit value at the corre- 
sponding temperature. 

2. At temperatures above the low- 
est recrystallization temperature, 
continuous creep was obtained with 


the lowest stresses employed and it! 


is believed that such would also be 
the case at any stress. 

3. At temperatures below the low- 
est recrystallization 
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The Meriden concern is in- | 
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temperature, 


the fine-grained materials exam- 
ined possessed the greater creep 
resistance, while at temperatures 
above the recrystallization tempera- 
ture, the coarse-grained materials 
offered the greater resistance to 
creep. 

4. A change in the slope of the 
lines, resulting from the logarith- 















FIGURE 6 
(a) As received condition, coarse 
| grained. 59-40-1 alloy (x75). 





bois Pte 
(b) As received condition, fine 
59-40-1 alloy (x75). 
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| grained, 


Ps eee ‘ 
| mic plotting of stress versus rate of 


|creep produced by that stress, ap- | 


| pears to occur as the lowest tem- 
|perature of recrystallization is 
| passed. For the metals tested all 
| the lines expressing results obtained 
| below this temperature are approxi- 
|mately parallel, but their slope is 
|not as great as that of the lines 
| obtained above the lowest recrystal- 
lization temperature. At tempera- 
tures above this apparently critical 
| temperature, the corresponding lines 
‘are not necessarily parallel. 

5. While the above conclusions are 
| limited to the alloys which were 
| considered, they are believed to be 
applicable to metals and alloys in 
general. 


MiDGET DRILL 


The Speedway Manufacturing 
Company is putting out a midget 
electric drill, which is claimed to 
have unusual power for its diminu- 
tive size. The tool weighs 3 pounds, 
|is 9 inches long and can drill holes 
| up to *; of an inch in iron or steel. 


A triple gear reduction is included 
in the tool, which operates on a 
motor using AC or DC current. The 
non-load speed of the standard 
model is 1,050 r.p.m. and the average 
load speed 750 r.p.m. The spindle 
speed range runs from 550 to 3,000 
r.p.m., aS may be needed. 





Rate of Creep, per cent per 1000 hours, log scale 


Fic. 7.—Creep-Stress Diagram for Copper-Zinc-Tin Alloys Showing the Influence 
of Grain Size on Rate of Creep. 


SLIDE FEED FOR 
PUNCH PRESSES 


The United States Tool Company 
is offering a sliding stock feed for 
punch presses, for which is claimed 
a great degree of accuracy, from 
the use of positive stops. The 
amount of stock advanced for each 
stroke of the press is controlled so 
accurately that pilots usually are 
unnecessary on the punches of mul- 
tiple operation dies. Another ad- 
vantage claimed is the large amount 
of stock that can be advanced be- 
tween strokes of the ram. 

This slide feed is designed to be 
| applied to punch press tables, a leg 
being supplied to support the outer 
end. A slide reciprocates between 
|the stops. The stops may be adjust- 
‘ed to insure accuracy in control of 
{the length of the slide movements 
;down to thousandths of an inch. 

A clamp on the side grips the 
work securely each time the slide is 
returned to its extreme left hand 
position. This grip is maintained as 
the slide advances until it comes in 
| contact with the stop governing the 
|}extreme right hand position. Thus 
| the stock is pushed forward by the 
jslide an amount equal to the move- 

ment of the slide. As soon as the 
|forward movement of the slide 
ceases a plunger known as the stock 
check automatically comes down to 
| give a heavy pressure on the stock 
| at the front end of the stock feed 
| frame. The plunger holds the stock 
| stationary as the clamp of the slide 
}is released and the slide returns to 
}its left hand position. During this 
| period the ram of the press comes 
| down for the operation and returns 
to its upper position. 

All movements of the slide feed 
are actuated by the overhead rod 
that connects it with the adjustable 
eccentric of the press. The slide 
|}movement and the stock advance 
| between strokes of the ram are ad- 
justable for any amount from 0 to 8 
inches. Stock up to six inches may 
; be worked. An alemite system fur- 
nishes lubrication. 





UNIVERSAL CLAMPING 
AND DIVIDING HEAD 


The International Engineering 
Company is placing on the market 
a universal clamping and dividing 
head under the name of Trigonom. 
This device is designed for such tool 
room work as milling, drilling, plan- 
ing and grinding when compound 
angles are involved. 

This tool is stated to be particu- 
larly valuable in the manufacture 
of cutters, spur and bevel gears, 
gauges, clutches, etc. When used in 
connection with a tailstock the head, 
it is stated, facilitates fluting oper- 
ations on reamers, counterborers and 
similar tools. 

The head has a horizontal bearing 
which swivels on a baseplate, grad- 
uated in degrees. This bearing is 
adjustable to any angle in the 
horizontal plane by means of two 
screws. A swiveling cross head also 
graduated in degrees and having a 
| bearing adjustable from the vertical 
| to any desired angle, rotates in the 
‘horizontal bearing. Both bearings 
may be locked securely when they 
have been placed in the desired 
position. 

Various attachments may be in- 
serted in the vertical bearing. An 
indexing arrangement, completely 
protected, is included. The height 
of this clamping and dividing head 
is approximately eight inches. 


ABRASIVE POINTS 
AND WHEELS 


The Norton Company is intro- 
ducing a line of mounted abrasive 
points and wheels including more 
than a hundred different shapes 
such as wheels, points, pencils, but- 
tons, etc. The line ranges from 
points 3-32 of an inch in diameter 
up to one inch wheels. 

Most of these parts are made of 
alundun abrasive, which was de- 
veloped for tool, die and similar 
work. For production work in 
grinidng small holes, mounted 
wheels are offered in regular alun- 
dun abrasive, while for non-ferrous 
and non-metallic materials crysto- 








TO STEEL CASTINGS 





(Continued from Page 7) 


depth. “che most recent and one 
of the most promising developments 
to minimize deterioration of the 
weld metal from slag and from oxi- 
dation consists in coating the filler 


rods with material that creates a 
reducing atmosphere during the 
fusing operation. The objective is 
to provide a protecting blanket of a 
non-slagging nature. Experiments 
along this line are being prosecuted, 
with encouraging results. These and 
other researches have been carried 
on by those welding experts who have 
realized that one cannot reasonably 
expect in weld metal those physical 
characteristics that provide ade- 
quate resistance to fatigue and im- 
pact, unless there is present in such 
metal, uncontaminated by gas or 
slag inclusions, the proportions of 
those chemical elements which, in 
combination, give steel its unique, 
invaluable, composite property we 
call toughness. 

As the result of intelligent effort 
zealously applied, there has been at- 
tained a gratifying approach to 
those conditions of homogeneity, 
chemical composition, and physical 
behavior which characterize ordin- 
ary or carbon steel. This partial 
achievement has given the properly 
formed, average welded joint, 
whether made by means of gas or 
electricity, adequate resiistance to 
withstand the stresses applied to 
such joints, in parts applied for a 
great many purposes. 

No unfavorale criticism is implied 
in pointing out that discretion 
should be used in drawing con- 
clusions on the dependability of the 
fusion-made joint. A steel foundry- 
man who has published numerous 
articles on this subject has convinc- 
ingly emphasized the fact that the 
nature, degree and direction of the 
stresses to be exerted in service 
should always be carefully con- 
sidered by the construction engineer 
and that the latter should inform 








resentative. For a great many 
purposes, such metal is entirely 
Satisfactory. For many applica- 


tions where certain stresses are 
applied with great severity and 
in directions that would be dis- 
advantageous to the typical struture 
in weld metal, the fusion-made joint 
should be elminiated from consider- 
ation, and dependence should be 
placed on the integral piece of steel, 
Obviously, for a great many shapes, 
it is not feasible to provide such 
integral pieces of steel economically 
except by means of castings. 
Mention has been made of the 
helpful example welders have given 
founders, in respect to design. In 
justice to those foundrymen who 
have not been indifferent about low- 
cost construction, it is but fair to 
state that arguments presented to 
some consumers of castings for the 
economical simplification of design 
were fruitless until very promising 
claims were made to these same 
consumers, regarding the savings 
possible with fusion welding, asso- 
ciated with the redesign of the part 
under consideration. The author 
believes that many economies re- 
sulting from welding fabrication 
have come about from the redesign- 
ing incidental to the decision to 
employ fusion for making certain 
connections, rather than from the 
new method of assemblage. Put- 
ing it differently, if the foundry- 
man had been permitted to simplify 
the design of the original casting 
so as to make it as cheaply as pos- 
sible without sacrificing any desir- 
able property or useful construction 
feature, the result obtained from 
the foundry would have been quite 
as satisfactory to the purchaser as 
the simple welded unit proved to be. 
It is human nature for the people 
generally to listen more attentively 
to claims made for the possibilities 
of a new process than to the asser- 
tions regarding a well-known pro- 





himself regarding the physical be-|cedure. Novelty always excites in- 
havior of the weld metal in a| terest. 

connection selected as being rep- (To Be Continued) 

len abrasive points and wheels are | connected to the exhaust unit 


supplied. 

The spindles of these devices are 
made of steel, copper and nickel 
plated. The tip is knurled and has 
a chisel end to insure permanent 
anchoring of the abrasive on the 
spindle, 


INDIANA SECTION S. A. E. 
ELECTS LEE OLDFIELD 


Indianapolis, Ind., July 8.—At the 
first official sess}on of the newly 
elected officers of the Indiana sec- 
tion, Society of Automotive En- 
gineers, a complete program ‘or the 
1932-33 season was mapped here. 

Lee Oldfield, consulting engineer, 
succeeding Prof. H. M. Jacklin of 
Purdue University as chairman for 
the forthcoming season, presided at 
the meeting, where discussions cen- 
tered about the topics for the nine 
monthly sessions which will begin in 
September, 

Other officers elected for the year 
besides Prof. Jacklin, who auto- 
matically becomes first vice-chair- 
man, were Charles Merz, local con- 
sultant and experimental engineer- 
ing authority, second vice-chairman; 
Charles A. Trask of the Rockwood 
Engineering Company, treasurer, 
and Harlow Hyde, sales consultant, 
secretary. The latter two were re- 
elected. 


BLOWER SYSTEM 


The Standard Electrical Tool 
Company has developed a motor- 
driven exhaust unit for use with 
the heavy duty grinders and buf- 
fers built by this manufacturer. 

Both sides of the machine are 
fitted with hinge door gpards with 
exhaust outlets. These outlets are 


mounted on the back of the ped- 
estal. The unit is driven by @& 
three-quarter horse power motor 
running at a speed of 3,600 r. p. m. 


NEW THICKNESS 
GAUGES 





The Brown & Sharpe Manufac<- 
turing Company has recently an- 
nounced two new thickness gauges, 
Nos. 645 and 647. These gauges 
have tapered blades 3 _ inches 
long and are 4% inch wide at the 
tip. No. 645 has nine blades vary- 
ing in thickness from .001 to .015 
inch. Thickness gauge No. 647 has 
twenty-six blades varying in thick- 
ness from .0015 inch to .002 inch 
inclusive, 

As an added feature both of 
these gauges have blade locks, a 
device that makes it possible to 
clamp any desired blade or blades 
in position for use. Blades can be 
used either singly or in combina- 
tion, 

The addition of these two gauges 
now makes twelve different styles 
and sizes of thickness gauges in the 
Brown & Sharpe iine. 


